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SURVEY SHOWS SALES LAG 


Sparks 


McCuen’s Record 
Just an OP Cow Han’ 
He Got the Job 
California, Here I Come 
Flying Is Safer 


sor 
Ry 


Chris Sinsabaugh 


Cy upon a time—’33 to be 
explicit—Bill Knudsen, then 
Chevrolet president, was made 
executive vice- 
president of 


General Motors. | 
Followed a shift- | 


ing on the GM 


checkerboard, 


whereby new 
heads were 
named for four 
of the car units. 
Marvin Coyle 
took over Knud- 
sen’s job as 
Chevrolet presi- 


dent, Charles L. | 


McCuen assumed command at 
oldsmobile, Harlow Curtice headed 
up Buick and Harry Klingler be- 
came chief of the Pontiac tribe. In 
those days these several gentle- 
men wore presidential togas, but 
because of the intricacies of cor- 
poration laws, they now are|! 
known as general managers, al-| 
though still exercising presidential | 
prerogatives. 

That was four years ago. Now 
Bill Knudsen is president of GM 
but his original selections still 
stand, except that since then| 
Larry Fisher has been shifted 
from the Cadillac presidency to| 
become a Knudsen aide on the! 
corporation’s general staff, with! 
Nick Dreystadt moved to the| 
corner office at Cadillac-LaSalle. | 

* aS 

RUNNING as a sort of serial in 
this column has been the story of | 
what each of these '33 appointees 
has done with his job since don- 
ning the shiny new _ epaulets 
handed out by Knudsen. Already 
it has told of Klingler’s successes 
(July 3) and of how a certain local 
boy made good at Flint—Curtice 
(Oct. 13). This week it presents 
the third of the series, the most 
interesting tale of McCuen, and it 
promises for the future chapters 
on Dreystadt and Coyle. 

It’s given you what a salesman 
—Klingler—did as president in 
the four years; what an account- 
ant, Curtice, did with Buick, and 
now we have the engineer—Mc- 
Cuen. Each has scored a success 
as a unit chief, so the conductor 
hesitates giving a _ superiority 
complex to any one of these three 
professions. Draw your own con- 
clusions. 


* 


* 


FRIDAY THE 13th was the day 
when McCuen was informed of 
his promotion by Executive Vice- 
President Knudsen, who remarked 
as he handed over the sheepskin 
that he didn’t like to look at red 
ink. This remark really wasn’t 


(Continued on Page 19, Col. 1) 
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|show products in the nature of 


Surprise Products 
Expected at Show 
Opening on Dec. 6 


By MEL ADAMS 
Staff Correspondent, ADN 
CHICAGO. — Additional 
exhibitors, raising the total 
ito 378, this week entered the 
Automotive Service Indus-| 
tries annual show Dec. 6-11) 
at Navy Pier here. 


In announcing the additions, A. 
B. Coffman, show manager, stated | 





| that the list is now complete ex- 


minute entrants. 
the number of booths to be occu- 


be occupied has been boosted from 
106,628 to approximately 108,000. 
So far as the show management 
is concerned, declared Coffman, 
the event could open right now. 
The exposition halls are ready to| 
receive the displays of accesso- | 
ries, shop and maintenance equip- | 
ment, parts, and tools. Several | 
exhibits have already been set up. 
Reports are to the effect that a | 
number of manufacturers. will 


surprises, although for the most 
part their mission is again to 
drive home the desirability of 
merchandising items available 
and necessary both for motorists 
and up-to-date dealers and service 
stations. 

The industry in general feels 


(Continued on Page 10, Col. 4) 





Oct. Production 
Hits 337,979, Up 
100,000 Over °36 


WASHINGTON. -— Comparing 
with ADN’s previous estimate of 
335,026 units for the month, of- 
ficial October production figures 
for the United States and Canada 
totaled 337,979 units, it was an- 
nounced Friday by the census 
bureau. 

The total is more than 100,000 
units over the 229,989 cars and 
trucks turned out in the same 
month a year ago, and compares 
with 175,620 jobs assembled in 
September of this year. 

Reports from 88 manufacturers 
show factory sales from Jan. 1 to 
Nov. 1 at 4,292,992 units as against 
3,691,617 in the corresponding 
period of last year. 

Output of cars manufactured in 
the United States, including for- 
eign assemblies from parts made 
in this country, totaled 329,876 
units in October, compared with 
171,203 in September, 224,688 in 
October, 1936, and 272,043 in Oc- 
tober, 1935. Passenger cars totaled 
298,662, while trucks hit 31,214. 








HOWARD COFFIN, who has 


been dubbed the “Kettering of his 


cept for a few more possible last-| time,” died last Sunday from an accidental gunshot wound in his 
He added that| home at Sea Island, Ga. Mr. Coffin is shown at the wheel of a 


1910 Hudson four-cylinder touring car when he was building up 


Howard Coffi 


pied has been raised from 98¢. the! his fax«me=“48 engineers.” Next to Mr. Coffin is the late R. D. Chapin, 
figure of a week ago, to 1,010, and| former Hudson president and in the rear seat are, leii to right: K. B. | 
that the amount of square feet to| Jackson, ex-president Hudson and O. H. McCornack. 


nis Lauded 


As ‘Kettering’ of His Time 


By CHRIS SINSABAUGH 
Editor, Automotive Daily News 


DETROIT.—The present gen- 
eration of the automotive indus- 


try knew little of the late Howard | 


E. Coffin, who 
was accidentally 
shot to 
last Sunday at 
his winter home 
in Sea Island, 
Ga., for his ac- | 
tive participa-| 
tion in the busi- | 
ness ceased} 
some 20 years | 
ago, although he | 
did not definite- | 
H. E. Coffin ly and officially | 
resign as con-| 
sulting engineer of the Hudson | 
Motor Car Co. until 1930. Yet he 
was. a pioneer whose engineering 
skill was reflected in four of the 
leading makes of American motor | 
cars Oldsmobile, Thomas-De- 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 

1—709,339 Ford 647,928— 2 
2—652,220 Chev. 777,347— 1 
3—406,151 Plym. 403,942— 
4—225,619 Ddge. 202,968— 
5—186,122 Pont. 137,469— 
6—167,824 Buick 120,835— 
7—165,187 Olds. 152,381— 
8— 83,320 Pack. 52,474—11 
9— 79,715 Hud.* 81,312— 8 
10— 77,725 Chrys. 45,812—10 
* Includes Terraplane. 
Total All Makes 

3,057,229 2,812,266 

For complete standings of all makes, 
see Page 21 this issue. 


death | 


, troit, Chalmers and Hudson—not 
| overlooking the fact he was 
|equally famous in aviation de- 
| velopment in his later years. 


In the obituaries in the daily 
|newspapers his contribution to 
the development of the motor car 
was skipped over to a certain ex- 
tent, mentioned only in passing, 
the emphasis being placed on his 
activities of recent years, and 
that he was the personal friend 
of two of the nation’s ex-presi- 
dents, Calvin. Coolidge and Her- 
bert Hoover. Yet I consider How- 
ard Coffin as a Charles F. Ket- 
tering of his era and regret that 
other interests weaned him away 
from automobile engineering. 

I doubt if the real story ever 
has been put into print as to how 
five young fellows got together 
and laid the foundation stones of 

(Continued on Page 5, Col. 3) 
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ASI Exhibitors Reach 378 


> 


Newer Used Cars 
Hampering Sale 


Of 1938 Offerings 


Equality in Finance Rates 
Sought; Business Drop 
Seen Temporary 


By WILLIAM C. CALLAHAN 
Managing Editor, ADN 


DETROIT. — Anticipating 
considerable sluggishness in 
sales during December and 
January, dealers throughout 


the country are approaching 
the future with caution and de- 
liberation that is completely de- 
void of any degree of panic. Up 
to the present time sales have 
been holding strong and dealers 
generally have been exercising 
good judgment in trading, with 
the result that few, if any, will be 
caught off base if the sales re- 
cessior Apes Aevelop, and all will 
be in better shape if it doesn’t. 

Feeling that the present decline 
in general business and confidence 
is more psychological than real, 
is expressed in all sections sur- 
veyed by ADN. There are, of 
course, many real factors result- 
ing from current uncertainty re- 
gardless of how justified or un- 
justified that uncertainty may be. 

But dealers generally feel that 
the current let-up is more in the 
nature of a buying hesitancy rath- 
er than a definite stoppage. Public 
interest in new cars still is run- 
ning high. Heavy inventories of 
late model used cars to be moved 
at high prices, and in competition 
with more favorable financing 
charges and longer time payments 
offered on new cars, coupled with 
the recession in other trades, has 
more or less frozen the public in- 
terest for the present. 

Dealers feel, however, that as 
quickly as the uncertainty is re- 
moved, buying will start with 
new vigor, as the current decline 
does not represent an inability to 
buy but rather an unwillingness to 
tie up ready cash in new cars. 

Many feel that the unequal 
finance terms favoring new cars 


(Continued on Page 2, Col. 1) 


Henry Ford Brands Slump 
As ‘Temporary, Artificial 


DETROIT.—Henry Ford, in an 
interview Wednesday with the 
Associated Press, said that the 
present business 
recession is 
“temporary and 
artificial.” 

“No one,” he 
said, “need look 
at next year with 
any uncertainty. 
The present 
slow-down is not 
a set-back; it’s 
the pause before : 
another climb. - 
Two things Henry Ford 


helped to bring it on just now and 


one of them was the uncertainty 
of business regarding political in- 
terference, but congress is taking 
care of that. The other was the 
stock market fluctuation. 

“Everybody knows the stock 
market has no permanent effect 
on business, but it does have an 
effect on the state of mind of the 
American business man who plays 
the market. He often mistakes his 
personal depression for a business 
depression. The stoek market has 
no more real effect on American 
business than the results of a dog 
race in California. 

“A contributing factor to the 


(Continued on Page 17, Col. 1) 
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Dealers Found Cautious on Used Car Allowances 


Newer Used Car Turnover 


Slow; New Car Demand Good 


(Continued from Page 1) 


is a deterring factor in the move- 
ment of later model used cars. 
It is pointed out that for lower | 
down payments and_e smaller 
monthly payments the purchaser | 
can buy a new car with less effort 
than he can buy a late model 
used car. The result is that deal- 
ers are unable to offer attractive 
allowances for the later model 
cars for which there is no mar- 
ket. This in turn affects new car 


sales and is aggravated by the 
charges in some sections that the 


1938 models are not sufficiently | 


changed to give the buyer “hot 
pants” to buy, in view of the 
wider spread between allowances 
for 1936 and 1937 cars and the 
higher prices of the 1938 models. 

Following is the survey of 
major markets by ADN staff 
correspondents: 


N. Y. Sales Barometer 
Seen as Very Encouraging 


By GENE McCOY | 


Staff Correspondent, ADN 

NEW YORK.—Surprising as it) 
may seem to many who have e- | 
come somewhat enmeshed in the} 
gloom and pessimism which ap- 
pears to be prevalent in some 
quarters today, sales of new auto- 
mobiles in the New York Metro- 
politan area since the National 
Automobile show have been very 
good, especially in view of some 
negative factors which should 
tend to retard them. 

As a matter of record, from the 
copyrighted figures of Sherlock & 
Arnold, we find that for the first 
two weeks of November, new car 
registrations increased over 17 
per cent over the same period in 
1936. The figures for this period 
are as follows: 1937, 4,990; 1936, 
4,207; gain, 783. 

Sales Oyer Year Ago 

A survey of many of the dis- 
tributors and dealers in this ter- 
ritory discloses that in many cases 
sales have not only equaled that 
of last year but. in quite a few 
cases are running well ahead of 
last year. To cite a few, we could 
name Pontiac, Buick, Nash, 
Chrysler, Hudson and Chevrolet. 

Most feel that any comparison 
with last year’s sales is not a true 
criterion and while there is un- 
questionably some underlying ap- 
prehension as to the present gen- 
eral outlook for business, they 
contend that aside from behavior 
of the stock market and the con- 
stant talk of depression which 
still continue to occupy the front 
pages of the newspapers in New 
York, and undoubtedly has had a 
bad psychological effect on buyers, 
there are other conditions which 
were not present last year that 
should be taken into consideration 
in any attempt to arrive at any| 
conclusions of present sales rec-| 
ords. 





Stimulation Declines 
Among the first is the fact that | 
new models were introduced much | 
earlier this year. The sales stimu- 
lation of new models is beginning 


to decline somewhat by now, al-| 


though dealers report that there 
is still a fair amount of floor play 
in their showrooms. 

Higher prices enter into the pic- 


|to carry over until 


ture in some cases, especially in 
lines where the mark-up is suf- 
ficiently large to make a differ- 
ence. Tightening of credit lines to 
dealers will naturally have its ef- 
fect in dealer operations and will 
reflect in sales. 

The delay of Ford in announc- 
ing 1938 models this year is an- 
other factor to be considered, es- 
pecially in the low price field. 


Inventories Normal 

With these and other conditions 
Borne in mind, the barometer of 
sales conditions in New York 
could reasonably be called fair. 
The picture as a whole looks very 
encouraging. There are no large 
stocks of 1937 models in the deal- 
ers’ hands. Used car sales seem to 
be about normal for this season of 
the year. Stocks will naturally go 
higher during the next few 
months as nothing yet has been 
discovered to stimulate used car 
sales out of season. This will of 
course tend to slow up new car 
sales with dealers who are finan- 
cially unable to carry over large 
stocks until next spring. At this 
time the dealers on the whole are 
not in an overstocked condition 
and while inventories may be high 


|in some cases the condition is not 
|alarming. So far the weather has 


been favorable to sales and until 
winter sets in they look for nor- 
mal used car business. 
Lack of Changes 
The trade-in by 1937 models 
owners for 1938 cars has not been 
very sizeable as yet, perhaps this 


is because of the lack of any radi- | 
| buying crowd. 


cal change in many 1938 lines and 
also because dealers hesitate to 
accept high priced late models 
which they will in most cases have 
next spring 
}and many buyers will not trade 
unless they get top price. 


To summarize the situation here 


i y k, ile busines ay|. ee 
| in New York, while business may | is very optimistic, a letter to deal- 


not have come up fo the optimis- 


tic predictions of the early fall, | 


retail sales have been satisfactory 
| in spite of existing conditions. 
| 


but the majority are hopeful that 
| proper measures will be taken in 
| Washington to set business back 
again on the upward trend. 


Finance Terms Blamed 


For Chicago Used Car Slump 


By MEL ADAMS 
Staff Correspondent, ADN 


CHICAGO.—Prospect lists of 
automobile dealers in this city 
are huge, due to the recent an- 
nua! show, but the situation today 
_finds those dealers unwilling to 
take “any kind of deal.” A sur- 
vey in the trade reveals that they 
are trading with discrimination, 
keeping an eye on avoiding losses 
from too great allowances on 
used cars. 

Dealers had been prepared, of 
course, for a slowing down in 
the demand for used cars, and by 
the same token they are not 
anxious to pile up too heavy 
stocks of such vehicles. 

Discussing the used car situa- 
tion, one prominent distributor 
pointed the finger of blame to- 
ward finance companies, who, he 


|said, have been largely respon- 
sible, through repossessions, for 
depressing the prices of used 
ears. He did not charge them 
with doing this deliberately, but 
maintained that the effect has 
been to unsteady the used car 
sales market and at the same 
time make it difficult for dealers 
to take in used cars at anywhere 
near such figures. 


It is no secret hereabouts that 
many deals have been turned 
down. Headquarters for one 
leading make of car makes known 
that 50 deals have been rejected 
because owners wanted too much 
for their used cars. 

Factory policies have made it 
a simple matter for dealers to 
pursue this course, because they 
are not being overloaded with the 
1938 models. They are able to 











| day and in 
| week. Each day there were quite 


| Dodge had a better 10 days than 





|}eries from Sept. 1 to Nov. 10 were 
No one will predict the future | 
| were 2,473 against 1,745 the same 





trade with more care than in 


former years. 


With the formal announcement | 


of new models by Ford still to be 
made dealers for that make of 
car have no new car inventory 
problems, and are able to put on 
special pressure 
their new cars. 


A similar condition applies to 
Graham. As a matter of fact, the | 
enlarged headquarters of Bird- | 


Sykes Co., distributors, who have 
doubled their Michigan Ave. 
frontage, contain only one new 
Graham on the salesroom floor. 
B. G. Sykes, president, has to be 
content with the prospect of 
shipments during the coming 
weeks to help catch up on orders. 


Trade Is Confident 
Perhaps the best way to sum 
up the attitude of the trade here 
is to state that they are realistic 
and confident. They are paying 
as little attention as possible to 
outside factors, attending to their 
own business, going after pros- 
pects, selling the merits of the 
new cars they represent, and 
showing why they cannot afford 
to accept used automobiles for 

more than they are worth. 


Furthermore, dealers are refus- 
ing to be loaded up on undesir- 
able cars of older models which 
are difficult to dispose of. They 
are willing to stretch a point in 
some cases where the new car 
prospect has a late model used 
car that is particularly saleable. 

Certain it is that the market 
has been well maintained in the 
matter of new car demand. The 
chief job is to convince pro- 
spective new car owners that only 
legitimate deals, on which deal- | 
ers may break even, can be ac- 
cepted. 


Boston Outlook 
Viewed as Bright 


By JIM SULLIVAN 

Staff Correspondent, ADN 
BOSTON.—The Boston automo- 
bile show this year had no life. It 
was plagued by the hardest may- 
orality fight in 25 years, during 
early stages of the show. Then the 
crowds began to come in Wednes- 
increased during the 


in disposing of | 





a few sales and the average for | 
the week was about as good as a 
year ago. It seemed more of a 


Dealers say that sales fell off | 
before show and until 10 days ago} 
did not show much signs of life. 
Suddenly they began to do better. 


the same period a year ago. Nash 
and Studebaker also said they 
were encouraged. Noyes Buick Co. 


ers from A. B. Connolly, its vice- | 
president, shows new car deliv- 


2,181 against 1,160 last year. Used 
car sales from Oct. 1 to Nov. 10 





time in 1936. That made new car | 


| sales 97 per cent better. Deliveries | 
|for the first 10 days of November | 


were 58 per cent ahead of a year | 
ago and October sales were 70| 
per cent more this year. | 

As a group, dealers feel that 
sales are going to be good the bal- 
ance of the year. 

Cheaper Cars Off 

Used cars have not been moving 
very fast the past few weeks. This 
is particularly true of those in the 
lower-priced brackets. More peo- 
ple are trying to turn in 1937 and 
1936 cars, just the reverse of a 
year or so ago. And more people 
want to get a 1934 or 1935 because 
the cost is less. 

There is a real feeling of unrest 
in Massachusetts due to the 
threatened laying off of shoe 
workers because of the Checko- 
slavia shoe imports. In fact now 
in some cities plants close for 
three days a week; others are 
closed temporarily; and a few say 
they will move out or go out of 
business. 

Buyers at the show were asking 
what dollar value meant that in- 
creased prices. So many cars 


meee gga - 


ALL SMILES AT THE Plymouth meeting in Boston. For B. E. 
Hutchinson, left, Chrysler Corp. finance chairman, it’s his birthday; 
for C. Ray Smith, Plymouth regional manager, it’s because he had 
Hutchinson as principal speaker at the meeting. 


looked about the same they lost 
the first eye appeal. And there is 
a big group waiting to see what 
Ford is going to do, and what his 
delivered prices are going to be 
compared to the others. 

Some dealers feel that the show 
was too early. But most of them 
agree that Boston will have to 
liven future shows like in other 
cities. 

What the dealers seem to think 
is that this present recession is 





going to end shortly and then 
there wil] be a demand for new 
cars. But New England dealers 
are a bit wary of loading up just 
now. The dealers have a fair 
amount of new cars, and some 
have more used cars than they 
anticipated. They are putting on 
sales campaigns to help move the 
stocks. They would like to see a 
greater volume of newspaper copy 
run now to help them out with 
new cars. 


Used Stocks Serious, 
Dealers Worried in Calif. 


By SLIM BARNARD 

Staff Correspondent, ADN 
LOS ANGELES.—Southern Cali- 
fornia motor car dealers are set- 
tling down for 1938 with a feeling 
that in order to maintain sales 
there will have to be considerable 
extra effort to compare favorably 
with last year. The automobile 
shows have been a keen disap- 
pointment. While the attendance 
was fair the sales were very poor, 
and it was the general expression 
of the people visiting the shows 
and seeing the new models that 
the changes in practically all 
lines were so slight that they 
would hold off buying their new 
car another year until some real 


|changes had been made. 


In Southern California used car 


| : 
stocks are a serious problem and 


many of the most reliable and 
substantial dealers are seriously 


worried with overstocks of used | 


cars which have not been turning 
in relation to the new car busi- 
ness which has also been below 
average. According to an execu- 
tive of a large automobile associa- 


| tion, there are very few 1937 cars 





‘being turned in on 1938's. This is 
believed due to the relatively few 
changes made. 


In many cases your inquiring 
reporter finds that where dealers 
have a few 1937 cars which have 
never been sold to the public, 
these cars now are selling very 
rapidly at very much smaller than 
usual discounts. It is also the 
general belief in Southern Cali- 
fornia because of the raise in the 
new car prices and also the very 
small changes that were made, 
that the prices of used cars will 
raise slightly. 


Many dealers feel that the late 
announcement of Ford has also 
influenced the sale of new cars as 
some people are holding off be- 
cause of wild rumors that Ford is 
bringing out the “sensation car of 
the year.” 


These facts are merely stated 
to give you an analysis of what is 
going on in the automobile busi- 
ness in Southern California, but 
it is the general consensus of 


| opinion that 1938 will be an auto- 


motive struggle year in this area. 


'Seattle’s Oct. Sales Up, 


November is Bogging Down 


By D. M. TREPP 
Staff Correspondent, ADN 


are excellent. Hesitancy is prob- 
ably due to general national situ- 


SEATTLE.—Dealer shows were | ation, with a bright spot seen in 


held at individual establishments 
in Seattle this year, similar to 
last year, and there was quite a 
fanfare of publicity, with good 
attendance resulting. Some orders 
were written, but the public was 
not in a hot buying mood. 
Locally October sales of new 
cars were practically the same as 
for the corresponding period of 
1936, while for the entire state 
there was an 8 per cent increase. 
State totals were 3,011 this year; 
2,779 October last year. 
November Sales Slump 
However, November looks to 
run 25 per cent below a year ago 
in King county (Seattle) with 
total sales to Nov. 19 slightly 
under 600. Last year December 
was a “wow” with over 2,000 King 
county sales; this year around 
1,500 is the expected total. This is 
not so bad when it is considered 
that a big buying factor last year 
was the accumulation of delayed 
buying, over previous dull years. 
But dealers’ live prospect lists 


| west, 





possible legislation for business 
relief by congress. In the north- 
lumber has been hard hit 
due to the Japanese - Chinese 
trouble, and jurisdictional union 
controversies. And lumber is the 
major industry of western Wash- 
ington. Hopeful outlook in this in- 
dustry is the federal housing pro- 
gram; likewise, eventual demands 
from the Orient. 

Some dealers have used car in- 
ventories in fine shape, far below 
a year ago, but used car business 
has slowed up, so that there is 
more than a 60-day stock on hand. 

Prices Are Firm 

New 1937 cars still on hand 
here number from 250 to 300, it is 
estimated. Prices are holding firm 
and movement is fairly good. 

Most used cars offered on trade 
are 1936 and 1937 models. Diffi- 
culty is that owners want too high | 
a valuation, with commissions for © 
salesmen eating heavily into both © 
the new car sale and the high- 


(Continued on Page 8, Col. 1) 





AUTOMOTIVE DAILY NEWS, SATURDAY, NOVEMBER 27, 1937 


3 


Dealers Found Cautious on Used Car Allowances 


Newer Used Car Turnover 


Slow; New Car Demand Good 


(Continued from Page 2) 
»riced used car sale that must fol- 


‘ow such a deal. 


S. S. Sayres, president of Seattle | 


Automobile Dealers’ Assn. and of 
American Automobile Corp., finds 
1ew finance rules of local banks 
having a present unfavorable ef- 
fect, but he considers them sound 
and helpful in the long run. Bank 
terms now are 25 per cent cash 
and 18 months on new cars, or 30 
per cent cash and 24 months; on 
used cars, one-third cash and 18 
months is the best obtainable. 
Valuation Too High 

“This is another factor that is 
only temporary,” he said. “We 
find used cars in the $300 to $500 
class best sellers. This means 1934 
and 1935 models in the economical 
group, as a rule. Biggest new car 
volume is on 1937 and 1936 trade- 
ins and the difficulty here is that 
owners’ valuations are too high, 
so the used car is hard to sell and 
sales expenses almost nullify the 
net on the new car transaction. 

“We anticipate fair sales during 
the coming two or three months, 
and are very sanguine over early 
spring gains, beginning with 
March, in all likelihood. Agricul- 
tural sections are getting a nice 
income from big farm crops and 
eastern Washington will benefit 
from the millions that will be 
spent at Coulee dam for the so- 
called ‘high dam.’ Then, too, lum- 
ber is sure to make a turn for 
the better.” 


M. O. Anderson, head of Ander- 
son Buick Co., reports the main 
difficulty is handling the used 
cars. Cautious trading is the re- 
sult, and this holds some buyers 
off, when they can’t get all they 
think their old car is worth. Used 
car buyers are expected to spring 
up as the new year advances. 

“The wage earner is the man 


High-Priced Used Cars 
Impede Phila. New Car Sales 


By GLADYS SANVILLE 
Staff Correspondent, ADN 

PHILADELPHIA (UTPS).—Au- 
tomobile dealers in the Philadel- 
phia vicinity find themselves, for 
the most part, in the peculiar po- 
sition of being able to sell more 
new cars on a late-model trade-in 
proposition than they can bargain 
for in the present used car mar- 
ket. 

The recent show stimulated new 
car buying activity and thereby 
strengthened dealer activity in 
this line, but seems to have caused 
a corresponding let-down in used 
car interest. Various estimates re- 
flect a trend on the part of own- 
ers of ’36 and ’37 models to trade 
these in for 38’s, which accounts 
for up to 65 per cent of present 
new car business. This represents 
little cash intake for dealers and 
leaves them with a lot of late 
model used cars which at present 
are a glut on the market. 

Dealer inventories on new cars 
are fairly low, but stock of used 
cars on hand is quite high, with 
turnover slow. 

37 Stocks Low 

There are, to date, apparently 
no attempts being made to stimu- 
late Christmas buying of new cars 
by special campaign, the concen- 
sus of dealer opinion being that it 
can not be done. They expect a 
certain amount of buying of this 
type, but feel that this will be in 
the natural course of events and 
that little added business in this 
line could be stimulated. 

There are few, in some cases 
only one or two, new 1937 cars 
still in dealers’ hands that have 
not been sold to the public, but 
there are a large number appar- 
ently which have been turned in 
in trade for 38’s. The chief diffi- 
culty in accepting these 37’s in 
trade is first and foremost, because 
they do not sell readily enough 
and represent a large investment 











who buys used cars,” he stated. 
“With some declines in employ- 
ment at this season, in some of | 
the industries, the man with the 
job is tightening his purse strings. 
As conditions improve and as the 
spring urge to own a better car} 
expresses itself, this situation will | 
right itself.” 

S. L. Savidge, manager of S. L. 
Savidge, Inc., reports heavy Oc- 
tober sales on Dodge, Dodge 
trucks and Plymouth, as the new 
models were on hand early for 
this firm. 

“We hear so much of receding 
business and digging in until next 
spring, which makes us somewhat | 
apprehensive of the economic sit- 
uation,” he said, “but the way our | 
early sales record and the heavy 
prospect list have gone, we can’t 
help but be optimistic. Right now 
we have 600 more on our pros- 
pect list than we had during the 
high of last June. So we can’t cry.” 

Morale Is Buoyed 

Washington’s bumper crops and 
the indications of a constructive 
housing program by the Adiminis- 
tration are factors that help buoy 
up spirits and keep dealer morale 
strong for the coming year. 

“Our used car inventory is very 
favorable,” he continued. “It is 
50 per cent below a year ago. With 
all the encouraging indications, | 
we are not going nearly as far in-| 
to the depths of recession as 
some analysts predict.” 

Local dealers are making some 
effort to stimulate car buying for 
Christmas, but no concentrated 
campaigns are on the schedule. 
Efforts are more directed to ac- 
cessories for the car as making 
suitable gifts. 

All of the dealers interviewed 
are doing fine business in their 
repair and service departments. 





on the part of the dealer which he 
cannot speedily realize on. The 
increase in 1938 car prices were 
readily accepted by the public, but 
it also enhanced the trade-in value 
of the 37’s in their minds, and 
many seemed to expect with little 
actual cash outlay they could 
drive this year’s instead of last 
year’s model. With the bulk of 
new car prospects being in the) 
class already driving late models, 
this has hampered new car sale 
closings, since the dealer can take 
only so many of these late models | 
because they don’t move, and then 
has to stop trading to keep from 
having a top-heavy stock. 


Finance Terms Hurt 
The used cars which move best | 
right now are the ’31, ’32 and ’33 | 
year models of the cheaper cars. 
Later models and larger cars are | 
slow, first because of the price! 
factor and running expense; sec- | 
ond, because finance companies 
give 24 months to pay for new) 
cars and only 18 for used ones, no 
matter how late. This is another 
reason 1936 and ’37 trade-ins are 
hard to move. For an only slightly | 
higher down payment the pur- 
chaser can get a brand new car 
and can take longer to pay for it. 
However, while used car busi- 
ness seems definitely to be way 
off this month, many dealers re- 
port finding new car sales to be, 
if not as good as was expected in 
some quarters earlier, at least 
holding their own. In several in- 
stances they are quoted as as good 
or better than last year. 5 
General business totals in Phila- 
delphia continued to show marked 
increases over 1936 quotas up un- 
til a few weeks ago, and there is 
still a good probability that 1937 
as a whole will show gains over a 





year ago. In some instances the 
quietness which has been prevail- 
ing is already showing some signs 
of quickening a little, not only in 


eo — mes 


the new model but in the used car 
division. 

With an increase in confidence, 
continued general employment and | 
any kind of pick-up in general 
business conditions, automotive 
sales should reflect this trend defi- | 


|nitely and early for there is an 


adequate amount of consumer in- 
terest in new cars which should 
crystalize into definite orders un- | 
} 
| 


der any normal circumstances. | 
The fact that stocks in dealers | 
hands are a little heavier in dollar | 
value than in October or Novem- 
ber a year ago, is felt to be mainly 
due to the recession in used car | 
selling and the number of late} 
models already traded in for new | 
cars. 


Sales Combat 
Capitol’s Fears 


By WILLIAM ULLMAN 
Staff Correspondent, ADN 


WASHINGTON.—Beset by sev- 
eral unfavorable external and in- 
ternal factors, the sale of new 
automobiles in the nation’s capital 
during the first 20 days of this 
month was slightly above that of 
the corresponding period of last 
year, according to statistics of the 
Washington Automotive Trade 
Assn. It was 50 per cent greater 
than that of the first 20 days of 
October. This was attributed to 
the intervening successful Wash- 
ington show and appearance of 
the new models. 


Watching ‘The Hill’ 

This situation has served to al- 
lay the apprehensions of many 
dealers as to the immediate out- 
look and they are concentrating 
upon devising ways of combating 
adverse conditions they are en- 
countering. One of the chief ob- 
stacles at this time is the general 


national uncertainty as to what| 


lies ahead and the apparent un- 
willingness of congress to do any 
real work. The recalcitrance and 
filibustering of the statesmen on 
“The Hill” make a deep impres- 
sion upon Washingtonians, 
are such close observers. 
But it must be admitted that in- 
ternal automotive considerations 
are making the task of dealers 
and salesmen difficult. Probably 


the greatest hurdle they have to} 


who | weed car picture in Essex County 





make is skepticism of many pros- 
pects as to the real differences 


between the new and the 1937) 


cars. Many persons, too, of course, | ) 
'recent show, earlier had declared 


himself more than satisfied with | 
its results and its indications of | 


cannot understand why there had 
to be increases in price. 

Some dealers feel the 1938 mod- 
els would be moving faster if 
there had been a greater interval 
between production of the 1937 
and the new. They had made great 
efforts to reduce inventories and 
almost immediately they had the 
task of convincing the public, 
which had absorbed large num- 


bers of the 1937s, that it should) 


buy the new models. Dealers were, 


|of course, confronted with the ex- 
istence of an army of almost new | 


cars. And naturally the used car 
problem was increased. 


Getting No Better 


As elsewhere the used car nut | 


is a tough one to crack in Wash- 
ington, and dealers are frank to 
say that it is growing no better. 
But there cannot be any ques- 
tion as to the value of this year’s 
show here. In spite of the fact} 
that attendance fell off some 7 
per cent because it opened on 
Halloween, when an enormous 
community celebration was _ in 
progress. Still, in spite of a falling 
off in total attendance of 3,000, 
actual orders taken showed a 
slight increase over last year. 
Most important, however, was a 
15 per cent increase in actual 
prospects reported by dealers. 
Armed with these 7,700-odd 
names, dealers and salesmen are 
pressing ahead and are greatly 
encouraged by results shown in 
the first 20 days of this month. It 
is because of this that a general 
spirit of optimism prevails, al- 
though it cannot be gainsaid that 
some are anxiously looking for- 
ward to the monthly statistics 
available the first of December. 





In the meantime, unusual ef- 


“ADMIRAL OF THE FLAGSHIP FLEET” title is being conferred 


on S. L. Davis, right, president, 


Hupmobile-Illinois Co., by C. R. 


Smith, president of American Airlines, for completion of 200,000 miles 
flying on regular airlines during past eight years. “Others” in picture 


are an American Airlines flagship 


| 
forts are being made to create 


Christmas buying and most deal- 
ers will put on window displays 
far more elaborate and impres- 
sive than any in the past. They 
hope that by that time a restora- 
tion in general public confidence, 
some real action by congress or 
a better stock market condition 
will bring more buyers around. 
Incidentally, the gyrations of 
the market have been found here 
to have had the most deterrent 


and a 1938 Hupmobile. 





effect upon buyers of fine cars, 
whose incomes depend upon Wall 
street. 

In connection with the show, 
there has been marked evidence 
that general business eagerly ac- 
cepts automotive leadership in 
gauging the future. Many leading 
merchants have carefully scanned 
results of the automobile show as 
an index of what they may expect 
in the way of trade volume. 


Newark Picture Clouded 


By Heavy Used 


By BETHUNE JONES 
Staff Correspondent, ADN 
NEWARK, N. J.— Despite the 
fact that dealers here were com- 
forted by new highs in attendance 
and sales chalked up at the recent 
Newark automobile show, the 


is not a healthy one at this time, 
according to William L. Mallon, 


lof the Newark Automobile Trade 


Assn. Speaking of the automobile 
industry here as a whole, Mallon 
told ADN that used car stocks 
were too high for comfort in rela- 
tion to their sales pace. 

Mallon, general manager of the 


unwaning new-car buying power 


| price boosts on 


| dealers’ 


Car Banks 


here. Of the used car situation, 
however, he said the falling off in 
sales has been apparent since 
mid-September, with the resultant 
over-stocked condition of most 
dealers making it more difficult 
to accept ’37 cars on ’38 models. 


That fact, plus the increased 
prices, is forcing the minimum 
cash payment considerably high- 
er, he said. Asked whether the 
’38 models have 
stimulated the movement of late 
model used cars, he said he 
thought that, in this area at least, 
the reverse is true. 

Questioned on the inventories of 
new '37 models still remaining in 
hands, Mallon declared 
they were about the same as ona 





comparable date in former years. 


K.C. Dealers Await Show; 


No ‘Left-Over’ on 1937 Stock 


By H. H. JAMES 
Staff Correspondent, ADN 

KANSAS CITY.— Kansas City 
motor car dealers are looking 
confidently forward to the Kansas 
City show, which opens Saturday, 
to stimulate the “new car” fever 
among prospective buyers. While 
virtually all dealers, except Ford, 
are displaying their 1938 models, 
the habit among Kansas City 
buyers to wait until after the 
show, is quite apparent. 

All new 1937 models in the 
hands of dealers have been sold 
since the advent of the 1938 mod- 
els and no dealer can be found 
with any leftover stock. The 
used car situation with the deal- 
ers is largely seasonal with most 
dealers having a “large plenty” 
on hands but not more than the 
rule. The very low priced used 
cars—those in the 1931 to 1934 
range, are selling well in some 
cases, while other dealers, espe- 
cially in the higher bracket range, 
the 1936-37 cars are selling best. 

Dealers Are Cheerful 


Once in awhile you will find a 
dealer here who has on “smoked 
glasses” when looking at the 1938 
picture, but most of the dealers 
are analyzing the situation care- 
fully and are very cheerful. They 
are not as inclined to “bubble 


over” as some factory sales ex- 


ecutives would like, but they see 
sales for 1938 on a more even keel 
than for some time. These deal- 
ers figure that 1936 and 1937 were 
exceptional years in that they 
followed years of depression when 
sales were at a low ebb. Now, 
with conditions more normal, peo- 
ple will again use their cars the 
average length of time before 
trading in with the result there 
may be some let-up in sales but 
with service and other depart- 
ments making up the difference 
to a large extent. These dealers 
figure sales will be from 75 to 90 
per cent of 1937. Of course some 
special lines, feeling they have the 
“car of the day,” predict their in- 
dividual lines will exceed 1937, but 
the composite picture is cheerful. 
Price Boost Factor 

The increase in price of cars is 
also a sales factor now, largely 
due to trade allowance differ- 





ences, but most dealers feel this 
will not materially retard sales 
and, where there is a resistance, 
the favorable effect on used car 
sales will offset the difference. 

In the group of optimistic deal- 
ers is R. L. Armacost, wholesale 
and retail distributor here for 
Studebaker, who reports 1937 as 
100 per cent better than 1936 and 
predicts for 1938 sales equal—or 
better—than this year. His retail 

(Continued on Page 20, Col. 1) 
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Cash Farm Income in October Up Over Year Ago 


o>— 


»s Hold Down 


Normal Increase Over Sept. 


Special to Automotive Daily News 
WASHINGTON. — The October 
cash farm income made a less 
than usual increase over Septem- 
ber but reached $25,000,000, or 3 
per cent greater than a year ago, 
it was reported this week by the 
bureau of agricultural economics. 
Prices of farm commodities 
made a further decline in October, 
which, together with the smaller 
than usual volume of marketings 
of grains, cotton, and some of the 
meat animals, were chiefly re- 
sponsible for the less-than-usual 
increase in income from Septem- 
ber to October, it was stated. 
Income from farm marketings 
in October totaled $907,000,000 


Tri-Staters’ Auto 


Industries Show 
Set for March 15 


PITTSBURGH.—The fourth an- 
nual Tri-State Automotive Indus- 
tries Show for Western Pennsyl- 
vania, Eastern Ohio and West Vir- 
ginia, will be held at Motor 
Square Garden here, Mar. 15-18. 

All automotive jobbers in the 
tri-state area have been asked to 
co-operate. Operating in over 50 
cities in the tri-state territory, the 
following are included in the par- 
ticipating jobbers to date: 

Airland Motor Parts Co., Auto 
Parts Co., Bendix Westinghouse 
Co., Craig Motor Service Co., Dyke 
Motor Supply Co., Iron City Elec- 
tric Co., 





Parts Co. of Penna., Pennsylvania 
Rubber & Supply Co., Pitt Auto 
Electric Co., Pittsburgh Auto 
Equipment Co., Rutledge Equip- 
ment Co., Sipe Auto Parts Co., Su- 
perior Auto Accessories Co., Su- 
perior Motor Parts Co., 
Grinding & Machine Co., 
Penn Oil Equipment Co., 
Bros., Joseph Woodwell Co. and 
Wykes Auto Parts Co. 

The show is being sponsored by 


Automotive Maintenance Indus-| 


tries, Inc., as in previous years. 


Canada Output 
Up 80% in Oct. 


MONTREAL. A ‘large increase 


was recorded in the production of | 
automobiles in Canada in October | 
in comparison with both the pre- | 


ceding month and the correspond- 
ing month last year, the dominion 
bureau of statistics has an- 
mounced. The total was 8,102 
units as compared with 4,417 in 
the previous month and 5,361 a 


year ago. Production during the | 


10 months was 30 per cent in ad- 
vance of the same period of 1936, 


the total being 169,774 units com- | 


pared with 131,099. 

Of the total 
senger cars numbered 7,378 units 
of which 6,374 were for sale in 
Canada and 1,004 for 


Rie chor heeiiliail 


Honors for New Gear | 


SOUTH BEND. — For original 
development work in the evolution 
of non-metallic spoke-type timing 
gears, the third award in the in- 
dustrial group of the second mod- 
ern plastics competition conducted 
by the magazine “Modern Plastics” 
has been awarded to the Stude- 
baker Corp. 

Work on the development of a 
celeron spoke gear took place in 
the dynomometer laboratories of 
the Studebaker engineering de- 
partment. The gear is said to 
be characterized by its greater 
strength, light weight, low cost 
and its resistance to deterioration 
in water, oil and chemicals. The 
gear is manufactured by the Con- 
tinental Diamond Fibre Co., New- 
ark, Del. 


Miami Rubber Co., Mc-| 
Keesport Auto Parts Co., Motive} 


S & Rly 
West | 
Wilcox | 


production pas- 


export. | 


compared in 


with $816,000,000 
September and _ $882,000,000 in 
October, 1936. The increased in- 
come in October, as compared 
with the same month last year, 
was due to larger receipts from 
crops. 

Income from tobacco showed a 
marked increase as the larger 
sales from this year’s greater 
production were accompanied by 
slightly higher prices. 
marketings of corn, wheat and 


Larger | 


apples contributed materially to | 


the increase in income this 
October over last. Income from 
cotton, however, was 
October as prices were sharply 
lower. 


Smaller marketings of _ all 
classes of meat animals and dairy 
products more than offset the 
higher prices prevailing this Oc- 
tober and reduced the income 
from livestock items below last 
year’s level. 


With the downward trend in 
prices of farm products extend- 
ing into the early part of No- 
vember, and with marketings of 
some of the major commodities 
running light, income from sales 
of farm products 
may decrease more than usual 
000 received in November, 1936, 
the bureau states. 


Car Control Bill 
Hearing Is Set 


PHILADELPHIA (UTPS). - 


the constitutionality of the Mc- 
Ginnis act, regulating the sale of 
new and used cars in Pennsyl- 
vania, is tentatively set for Dec. | 
7 or 8 by Dauphin county court. 
The state supreme court last} 
week refused to try the case until 
it has been heard in a lower} 
court. 

The hearing will be simply an 
argument between counsel for the | 
state and counsel for opposition, 





less_ this | 


in November | 


By Penna. Court: 


Common pleas court hearing on | 


program chairman. 





PRINCIPAL SPEAKER at the Chicago Sales Executives Club 
was David R. Osborne, sales training director, Studebaker Corp. 
Seated are A. E. Blackstone, treasurer of club, and H. E. Porter, 





By HOWARD E. HALLAS 

DETROIT.—Pontiac Motor Co., 
closed last week because of the 
wildcat strike in the Fisher Body | 


| (,000 of its men to return to work 
Monday and 3,000 more to return 
Tuesday. Work was resumed Fri- 


lof grievances between 





| be resumed the first of next week, 
|with union officials 


| kiss, retired head of the Armour 
Institute, who has been accepted 
|by both GM and the UAW as 
arbitrator. 

| With the labor spotlight again 
|playing on Michigan industry, 
Governor Murphy Wednesday 





and may not equal the $749,000,- | Plant in Pontiac, Friday requested | sporadic, 


day morning at the Fisher plant. | 
Negotiations for the settlement | Fisher Body plant in Pontiac, a 
union | five-day sitdown that was ter- 


workers and the company are to! 


meeting | 
Wednesday with Willard Hotch- | 


| warned labor against strikes over | 
| UAW. Now let’s see what it would 


| minor grievances. 


“With business conditions at | 
|present causing concern and with | 
| facilities provided for peaceful | 
|settlement of disputes,” 
|said, “there is no excuse for tak- | 
ing violent or extreme measures | 
| to redress minor 


Pontiac Recalls 10,000 Men; 
Murphy Scores ‘Wildcats’ 


fare” against General Motors was 
suggested this week by Com- 
munist members of the UAW. The 
|policy is to stage a series of 
short-lived strikes in 
strategic GM plants, seriously dis- 
rupting production. 


The Red proposal arose out of 
last week’s wildcat strike in the 


minated on the firm stand of 
GM President William S. Knud- 
sen and the personal exhortation 
of UAW President Homer Mar- 
tin. 

An article published in a recent 
issue of a local UAW organ 
stated that “there would be a lot 
of strikes if there were no agree- 
ment,” and that “it looks very 
much as though GM does not 
want an agreement with the 


|}mean if the union should decide 
to call off negotiations. The work- 
ers would then be free to demand 


Murphy |a lot of conditions and wages 


that are due them and they could 
sit down every time these were 


grievances, | denied. Each department would 


and no witnesses will be called.|thereby producing serious stop- | then take care of its own griev- 


The act, known also as the Re- | 
| tail Motor Vehicle Dealers Com- 


mission law, was passed as Sen- | 


| ate bill 815 last spring, approved 


by the house and signed by the| 
Members of the com- | 
mission were appointed, but the | 


governor. 


body has not yet functioned, since 
shortly after the appointments 
a restraining order was obtained 
by a group of dealers and finance | 
companies in Philadelphia. 


page of business and unemploy-| 
| ment. 

“While the state government 
| stands ready to help both sides in 
settling disputes, it is prepared 
to do whatever it finds necessary 
to preserve order, protect legal 


| 
| 
| 


|rights, and restrain unlawful acts | 


|on either side. Local governments 
should stand ready to do 
| Same. 


A new ; type of “guerrilla \ war- 








AT AN ‘OLD TIMERS LUNCHEON’ marking the 35th anniver- 
sary of the founding of the AAA in New York last week, AAA Presi- 
dent Thomas P. Henry greets two daring representatives of the early 
days of motordom, Vee Kennedy, center, of the AAA, and Dai H. 
Lewis, pioneer AAA road scout. The car is a 1902 Haynes, part of a 


collection of old-timers owned by Socony-Vacuum. 


; out 


|} out of the 
the | 





ances and GM would soon find 
that an agreement gives 


| benefits both ways.” 


Other developments during the 
week included the clearing of the 


|Ford Motor Co. and eight men 


accused of felonious assault and 
conspiracy charges which arose 
“riot” at the gates of 
the River Rouge plant last May. 
Presiding Judge Lester S. Moll, 
in quashing the information of 
the one-man grand jury investi- 
gating the case, found that four 
of the defendants had assaulted 
one of the UAW men but ruled 
that the attack was not felonious 
but based on “a mere desire to 
punish.” 

In St. Louis a UAW ' sstrike, 
marked by street fighting, was 
called Wednesday at the Ford 
assembly plant, but operation was 
continued with workers who did 
not join the strike. Milton N. 
Johnston, plant manager, declared 
that 584 of the 600 men who 
worked Tuesday had _ returned 
Wednesday and Friday. 


Chrysler Plants 


On 32-Hour Week 


DETROIT.—A 32-hour week in 
its plants here has been in- 
stituted by the Chrysler Corp. in 
accordance with an agreement 
signed 
corporation and the UAW. 

The agreement specified that a 
shorter work week rather than | 
layoffs would be resorted to in 
the event of a drop-off in produc- 
tion. 

Of the company’s 55,000 work- 
ers in the Detroit area, 10,000 
have been laid off. 





last spring between the | 





Gillespie Elected 
Head of Denver 
Car Dealer Assn. 


DENVER.—The annual meet- 
ing of the Colorado Motor Car 
Dealers Assn., held Friday evening 
at the Shirley-Savoy hotel here, 
was attended by nearly 100 dealers 
from all sections of the state. 
President George Irvin, George 
Irvin, Inc., (Ford) Denver, pre- 
sided. 

The election of officers was held, 
with Dean Gillespie, White Truck 
Co., Denver, being selected as 
president for the ensuing year. 
Other officers are W. S. Garnsey, 
Greeley, vice-president, and 
Thomas Braden, secretary-treas- 
urer. The directors are: Art 
Sheeley, Fort Collins; H. W. 
Dixon, Fort Morgan; Reed Miller, 
Grand Junction; L. G. Weinland, 
Durango; W. L. Statler, Salida; 
Joe Hartman, Montrose; R. L. 
Jackson, Pueblo; H. K. Stockdale, 
Colorado Springs; Charles Green- 
halgh, Craig; R. Lanzini, Wal- 
senburg, and E. Jack Beatty, 
Denver. 

It was voted at the meeting to 
work out a plan to fight the re- 
cent ruling of State Treasurer 
Homer Bedford wih reference to 
tax on trade-ins. This ruling says 
that the sales tax must be paid on 
the full purchase price of the 
automobile without regard to the 
value of the trade-in. This, it was 
charged at the meeting, is a case 
of double taxation, since the used 
car traded in has already been 
taxed. 


MEWA Annee 


4 New Directors 


NEW YORK.—The Motor & 
Equipment Manufacturers Assn. 
announces election of the follow- 
ing as members of its board of 
directors for the three-year term 
of 1938-1939-1940: 

D. S. Brisbin, vice-president, 
Columbus-McKinnon Chain Corp., 
Tonawanda, N. Y. Brisbin was a 
member of the first MEMA Board 
of Directors, in 1932. 

R. C. Brower, secretary-treas- 
urer, The Timken Roller Bear- 
ing Co., Canton, O. Timken was @ 
charter member of the former 
Motor & Accessory Manufacturers 
Assn., organized in 1904, since 
which year the company has been 
a member of the MAMA, the MEA 
and the MEMA. 

R. D. Pippen, assistant treas- 
urer, American Hammered Piston 
Ring Division of Koppers Co., 
Baltimore. Pippen will be the 
MEMA board member represent- 
ing the MEMA Credit Department 
Board of Governors. 

F. W. Swanson, president, Globe 
Hoist Co., Des Moines, Ia., com- 
pletes the board. 


Wis. Codes May Cover 


Only Parts of State 
MADISON, Wis.—In response 
to petitions for trade area codes, 
Orland S. Loomis, attorney gen- 


in an opinion to E. M. 
Rowlands, trade practice com- 
missioner, has ruled that the 
governor may prescribe a code of 
fair competition and trade prac- 
tices for a trade area which is 
less in territory than the whole 
state. 

Such procedure, he held, would 
leave the remaining area of the 
state without a code or to be 
dealt with later by a further 
code. 


eral, 


IHC’s New Quarters 


WINNIPEG. — International Har- 
vester Co., truck division, has 
opened a new building here with 
40,000 feet of floor space. The build- 
ing will be divisional headquarters 
for the company’s operations in 
this territory. 


Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 
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Post-’29 Record Seen for ’Frisco Used Car Sales 


Stock Situation Favorable, 


Although Oct. Sales Drop 


Special to Automotive Daily News 


lar volume of used car sales here 


j against $375 
SAN FRANCISCO.—With dol-| previous 


at the end of the 
month while average 
sale value was up from $279 to 


at the $6,647,282-mark for the year, | $286. 


San Francisco dealers are antici- | 
sales figure that) 
a post-’29 record. | 


pating a final 
will establish 
With only moderate sales during 


November and December, dollar | at $608,177 in September, 


volume should pass the 1936 high 
of $7,635,630. Dollar volume in 
1929 was $7,096,659. 

While sales 


Assn. of San Francisco indicates 


that local dealers are maintaining | 
inventory situation. | 


a favorable 
Better quality of merchandise 
characterizes both stocks and 
sales, with inventory increasing 
only moderately over September. 
Average value of inventory units 


at the end of October was $391, 


during October | 
dropped about 200 units from the} 
September total, the monthly sur- | 
vey of the Motor Car Dealers} 





Sales during October reported 
by the association’s 
firms reached 1,974 units valued at 
$564,841, against 2,177 units valued 
and 2,163 
units valued at $598,525 during 
October last year. 

Stocks increased by the end of 
October to 2,496 units valued at 
$977,408, as compared with 2,423 
units valued at $909,530 at the end 
of September, and 2,292 units 
valued at 
October, 1936. 

Percentage of loss on 
price during October increased to 


36.71 per cent, against 34.40 per | 


cent at the end of the previous 
month. Dealers junked 106 cars, 
compared with 155 in September 
and 78 in October last year. 


INVENTORY 


Cars 
Ave.Junked 


$343 155 
336 601 
329 115 
323 134 
330 120 
331 135 
344 81 
341 84 
356 103 
351 78 
373 110 
371 208 


1936 
Value 


$885,399 
803,624 
849,763 
869,210 
844,697 
782,086 
813,123 
834,779 
848,730 
803,724 
1,072,764 
1,342,694 


Units 


2583 
2393 
2579 
2694 
2556 
2364 
2366 
2446 
2382 
2292 
2875 
3619 


. January 
February 
. March .. 
April 
» BS .< 
. June... 
+ Oe 06s 

.. August 
. September 
October 
November 
December 


Cars 
Ave.Junked 


$348 154 
348 202 
334 220 
324 238 
329 267 
337 193 
366 137 
448 193 
375 155 
391 106 


1937 
Value 


$1,289,469 
1,171,655 
1,111,211 
978,349 
940,324 
991,421 
880,881 
1,157,566 
909,530 
977,408 


Units 


. 3707 
. 3367 
. 3325 
. 3021 
. 2853 
. 2936 
- 2403 
. -2582 

. 2423 
. -2496 


SALES 


1936 

Value 
$507,407 
624,205 
705,509 
632,245 
735,072 
808,883 
659,670 
662,206 
619,442 
598,525 
529,727 
552,739 


Average 


$269 
267 
292 
285 
284 
298 
289 
297 
290 
277 
300 
297 


Units 


1889 
2339 
2412 
2214 
2589 
2714 
2285 
2232 
2133 
2163 
1763 
1863 





January 
February 


September . 
October .... 

November 

December 


1937 
Value 


$601,426 
588,967 
704.843 
762,748 
745,357 
680,415 
632 706 
757,802 
608 177 
564,841 


Units 


o ++ 2042 
.. -1983 
. - 2002 
2702 
2529 


Average 


$295 
297 
278 
282 
294 
281 
302 
318 
279 
286 


Attendance Mark Is Set 


At Baltimore Car Show 


Special to Automotive Daily News 

BALTIMORE. — Registering a 
considerable increase in _ sales 
from ‘the floor and an attendance 
figure that established a new post- 
1928 high, the 32nd annual Balti- 
more automobile show closed 
Saturday with dealers expressing 
optimism over the results of the 
exhibition. 

The total attendance for the 


27th Indianapolis 
Show Held Best 


In Recent Years 


INDIANAPOLIS.—Indianapolis’ 
27th annual automobile show, 
which closed last week, was the 
most successful in recent years, 
according to C. H. Wallerich, 
president of the Indianapolis Auto 


Trade Assn., and C. O. Warnock, | 
show chairman. The 27th annual | 


event was sponsored by the asso- 
ciation. 


Attendance records for the local | 


show in recent years went over- 


board when on the final night the | 


total figure stood between 17,000 
and 18,000. Sales from the floor 
were estimated at several hun- 
dreds of thousands of dollars. 

One of the chief drawing cards 
for the 7-day show was Dave 
Rubinoff and his violin. He ap- 
peared each afternoon and night. 
Orchestral music was played by 
Grey Gordon’s orchestra. A public 
dance was held on the closing 
night. 





week, 87,339, was slightly more 
than last year and 60 per cent 
better than in 1935. It was esti- 
mated that about 517 actual sales 
were made on the floor, against 
approximately 435 of last year. 


A tribute to the management of 
the Baltimore automobile show 
for successful arrangement of a 
display was voiced by H. G. 
Moock, vice-president of the 
Plymouth Motor Corp., and by 


C. R. Mullan, zone manager of the: 


Ford Motor Co. 

John E. Raine, show manager, 
received many congratulations on 
the success of the show and par- 
ticularly from factory representa- 
tives of the car signs which 
designated car spaces. 


nen 


597™ 


sales | 


ae 


34 member | f 


$803,724 at the end of | 


the Bantam line was displayed. 








Howard Cofttin is Lauded 


one of the present big companies 
in the industry—Hudson. 
were Roy D. Chapin, Howard 
Coffin, R. B. Jackson and James 
Brady and Fred O. Bezner. It was 
Charles C. Winningham, well 
known head of the advertising 
agency bearing his name, who for 
years was a director of the Hud- 
son company as well as handling 
its account, who, among 
has collaborated with me 
| biography of Mr. Coffin. 


Mr. Coffin left the University 
|of Michigan in his junior year 
and got a job with the Olds Mo- 
|tor Works in 1905. He had be- 
come friends with R. B. Jackson, 
who also was a U. of M. student, 
boarding with Mr. Coffin’s mother 
at Ann Arbor. Roy Chapin also 
was a U. of M. man, and like 
Coffin, he, too, got a job with 
Oldsmobile, starting as a demon- 
strator and photographer and be- 
coming general sales manager, 
the youngest in the industry. 
Jackson, after college, went to 
Buffalo, joining up with E. R. 
Thomas, who then was making 
the famous Thomas Flyer, a 
leader in the high-priced group 
of that time. 

Chapin was ambitious and had 
visions of what he could do if he 
were on his own. His friend 
Jackson had the contact with 
E. R. Thomas and the two boys 


in this 





FA , MONT rai 3 
ieee y 


Pa en ve 


es 


SHOWN IN MONTREAL after E. G. “Cannon Ball” Baker had 
established a new economy record with a 1938 Willys sedan, from 
Windsor, Ont., to Montreal, are left to right at rear of car, Baker; 
R. A. Stapells, president, Canadian Automobile Assn., and W. B. 
Robinson, Willys sales representative in Canada. The car averaged | assistant engineer of the Chalm-| especially in the development of 


46% miles per Imperial gallon for 


the 597 miles. 


As ‘Kettering’ of His Time 


(Continued from Page 1) 


They | 
|a@ lower priced class group than 


others, | 





got to dreaming. Chapin had the 
bug to build an assembled car in 


the Thomas and had gone to 
California on a pass when the 
big idea came to him. Through 
Jackson he went to work to sell | 
Thomas on the idea of starting | 
another company for that pur- 
pose. The sales effort of the two 
was successful and out of the 
negotiations came the Thomas- 
Detroit, with headquarters in De- 
troit and the product to be sold 
through Thomas distributors and | 
dealers, Thomas then having a 
widespread field organization. 


Coffin came into the picture 
with Chapin and engineered the 
Thomas-Detroit, which is credited | 
with being the first assembled car 
in the industry. But the young- 
sters were not sleeping on any} 
bed of roses, it is said, so they 
put their heads together with 
Bezner and Brady and they de- 
cided on still another company to 
build an even lower priced car 
than the Thomas-Detroit. This 
was the Chalmers Motor Car Co. 
and, cutting loose altogether from 
Thomas, the organizers of the 
new concern got Hugh Chalmers, 
then the dynamic general sales 
manager of Nationul Cash Reg- 
ister, to join them, an attraction 
being the offer to name the new 
car the Chalmers and Chalmers 
buying out the interests of E. R. 
Thomas. 


Most of us recall the phenom- 
enal success of the Chalmers com- 
pany, but the ambitious young- 
sters had other dreams. 


So they sold out to Hugh 
Chalmers and set up the Hudson 
Motor Car Co. That was in 1909 
and Jackson joined up with his 
friends. 

J. L. Hudson, founder of the big 
Detroit department store, became 
an important stockholder, and in 
recognition thereof the new car 
was called the Hudson, with 
Chapin becoming president, Jack- 
son vice-president and general 
manager, Coffin vice-president 
and chief engineer and Bezner 
secretary-treasurer. 


Although George W. Dunham, 





ers company, designed the first 


Sane Regulation 
Declared Key To 


Truckers’ Future 


RICHMOND, Va. (UTPS).—De- 
claring that the “future of motor 


| transportation depends upon rea- 
| sonable 


regulation,” H. Lester 
Hooker, chairman of the state 
corporation commission, this week 
urged 100 convening members of 
the Virginia Highway Users’ Assn. 
to get their “tax facts before the 


| public.” 


Hooker said that he opposed 
additional taxes on carriers, now 
being considered by members of 
the 1938 general assembly, but 
warned the association that the 
public must be made aware of 
the fact that “you are now being 
taxed to the reasonable limit.” 

Arthur W. Cowles, of the Con- 
necticut Public Utilities Commis- 
sion, outlined the progress of the 
movement to secure uniform 
classification for motor freight. 

Virginia, he said, was the seventh 
state he had visited on a nation- 
wide tour in behalf of uniform 
classification. He recommended 
that the classification be based on 
two factors, weight and volume. 


TOW AND EVANS SHAKE HANDS over the first Bantam “60”| He urged that Virginia join 
to come off the American Bantam Car Co.’s assembly line at Butler,| With other states in making a 
Pa. Martin Tow, left, chairman of the board, pictured with R. S. 
Evans, president, in the lobby of Hotel Roosevelt, New York, where 


study of the situation. 


Mayor J. Fulmer Bright wel- 
comed the delegates who came 
from all parts of the state. Other 
speakers on the program included 
R. P. Ellison, equipment engineer 
of the state highway department, 
and John Q. Rhodes jr., director 
of the state division of motor ve- 
hicles. Rhodes’ topic was “En- 
forcement of the Virginia Motor 
Vehicle Carrier Act.” 


Carriers Seek 
Rate Increase 


ATLANTA. — Members of the 
general rates committee of the 
Southern Motor Carriers’ Rate 
Conference, meeting here Nov. 22, 
pledged their efforts to obtain 


|higher freight rates by co-opera- 


tion with a nine-man committee 
of the American Trucking Assn. 
Announcement was made that 


|a petition will be taken by the 


trucking association committee 
before the interstate commerce 


|commission for permission to in- 


tervene in the 15 per cent rail 
rate increase to be heard in 
| Washington Nov. 29. 


Weirton Steel Calls 
Back Idle Workers 


STEUBENVILLE. — Announce- 
ment is made by T. E. Millsop, 
president of Weirton Steel Co., 
that 600 men laid off in the tin 
department recently, would return 
to work immediately. 

“An accumulation of orders has 
speeded up operations in these 


| mills,” Millsop said. 


The company operates tin mills 
at its Steubenville and Weirton 
(W. Va.) plants. 


Hudson, following Jackson’s 
ideas, it was Coffin who built the 
Hudson 33 in 1910. The job 
clicked and in 1912 came “Coffin 
and his 48 engineers,” a phrase 
which was heard everywhere 
through the industry, and which 
included men who are famous 
today as automotive engineers. 


In his after life Coffin dis- 
played the same vigor and orig- 
inality of thought he had in the 
automobile industry. In 1914, 
when the war clouds aroused us 
to the necessity of preparedness, 
it was Coffin on the national 
board of war industrial advisers, 
headed by Thomas Edison, who 
contributed so much to the cause 
that he became a national figure, 


war aviation. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and 80 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
aon it is pledged faye. = — 
the dissemination o which is timely, 
13TH YEAR authentic and of value.-—(ADN 6-10-1933) 


RELL OEIC, 
SATURDAY, NOVEMBER 27, 1937 
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Stock Tickers and Politics 


oe by SEC’s Douglas that the New York Stock 
Exchange must purge itself or be purged, in our esti- 
mation, is most timely. There can be little question that 
much of the present business uncertainty is based solely 
upon the fluctuations in stock prices on the exchange. If 
these fluctuations are the result of members of the Ex- 
change attempting to “feed too many mouths” in their own 
circle at the expense of national prosperity, then a purging 
is in order from some quarter. 

Unfortunately, business commentators have been persist- 
ent in stressing the importance of the exchange as a busi- 
ness barometer. This is, no doubt, due to a great extent to 
the fact that most commentators know that few of us re- 
member or care a hoot about predictions of doom that 
never come true, but we do feel badly when rosy predic- 
tions get knocked for a loop. Hence, play it safe. Then, too, 
there can be little question that anti-Administration forces 
were quick to seize upon falling stock prices as ammuni- 
tion with which to embarrass or discredit Mr. Roosevelt. 


The result has been that we literally have talked 
ourselves into a business recession merely because some 
greedy boys were splitting some spoils on Wall street, and 
some others wished to gain political advantage. If this is 
true, as Mr. Douglas intimates regarding the first premise, 
the time is ripe for action. In saying this we do not mean to 
laud the works or diminish the errors of the Administra- 
tion nor to intimate that some of its present embarrass- 
ment has been well-earned. It is rather a feeling that too 
much is at stake for any group to endeavor to capitalize on 
™ eegenes of others at the expense of the country as a 
whole. 


New Car-Used Car Financing 


yp pEALEns throughout the country complain of climbing 
stocks of late-model used cars, which move slowly and 
thus block the flow of new cars into owners’ hands. Chief 
difficulty seems to revolve around the disparity between 
new car financing costs and spread of payments as com- 
pared with the terms offered on used cars. 

From our standpoint, we can see no definitely good 
reason why a used car of 1936 or 1937 vintage cannot be 
financed on the same basis as the 1938 model. In any case, 
the car financed should constitute ample collateral and the 
buyer should be a good risk before any loan is made. If 
both these conditions are met, there seems to be little rea- 
son why the used car should present a greater risk than the 
new car and particularly so when present methods tend to 
entice buyers out of their price normal used class into the 
higher price used car field, where the chances of defaulting 
are increased. 


Mutiny in Michigan 


Witt the leftist group of UAW threatening guerrilla 
warfare in GM plants through a series of unauthorized 
sitdown strikes, it would seem that further negotiations 
with Homer Martin, UAW president, regarding revision of 
existing agreements, is futile. Under the present mutinous 
disintegration of UAW, collective bargaining becomes a 
term which has no meaning and an act which at best could 
be put down as an unpleasant pastime. 
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By GEORGE M. SLOCUM 


Just to get away 

WHAT from the war 

ABOUT horror, the Wall 

TELEVISION? Street convales- 

cent and the dis- 

concerting view of congress “‘fid- 

dling while Rome burns,” please 

allow me ta devote this modest 

column to a subject in which you 
may be more interested. 

During auto show week Major 
Lenox K. Lohr, president of Na- 
tional Broadcasting Co. invited a 
group of a dozen or so each after- 
noon to the board room of NBC 
for a demonstration of television. 
Thanks to my good friend Roy C. 
Witmer, sales manager of NBC 
and R. H. (Bob) White, Detroit 
manager, I was among the fa- 


vored few to get a peek into what | 


the future holds for this new me- 
dia of human achievement. In a 
darkened room we sat before a 
modern cabinet about the size of 
a standard radiola, the lifted lid 
of which becomes the screen for 
the reception of the television 
image. The reception of sound is 
projected from the ordinary loud 
speaker enclosed in the same cabi- 
net and is, of course, perfection. 
* ok * 

Now the first thing that im- 
pressed me when the image ap- 
peared on the mirrored screen 


was that it is not only pretty near | 


perfect reproduction but that it 
actually has a third dimension of 
depth which is lacking in ordinary 
film screening. I had never seen 
television before, but those in our 
party who had, said that the pres- 
ent projection was 100 per cent 
better than a year ago. That it 
was much more nearly perfect 
than was sound broadcasting and 
reception at its inception, is ap- 
parent to anyone. 
* Ld * 


Television is “just around the 
corner,” but Major Lohr was care- 
ful to point out that the present 
limitation is the 50-mile area to 
which it can be broadcast and re- 
ceived. In the case of the New 
York area this would, of course, 
cover a population of 15,000,000 to 
25,000,000 and should be perfectly 
practical. To send it out to a chain 
of stations however, would require 
a coaxial cable which costs around 
$30,000 a mile at the present time. 
In other words television can be 
sent over the wires as radio is to- 
day from one station to another 
but the present cost would be pro- 
hibitive. 

* nd * 

In San Antonio another speaker 
on the Ad Convention program 
said that “television was 10 miles 
off” and because this subject was 
so fresh in my mind I took issue 
with him and offered to lay a 
small wager that within a five- 
year period television would be 
available to most of the American 
public. It is anybody’s bet whether 
he or I was right. Probably 
neither of us knows, but the his- 
tory of invention in these United 
States leads me to believe that 
once the fundamental mechanical 
obstacles are overcome, our peo- 
ple are so eager to get the benefits 
of such an improvement that a 
way is found to supply their needs. 

* oa a 

I almost forgot to mention that 
I was the “goat” selected from our 
group to be “televisioned.” I was 
taken down to the third floor of 
the RCA building and placed in 
the glare of a thousand more or 
less Klieg lights, where I talked 
with the Major over a telephone 
in plain view of my friends in the 
party several floors above. My 
voice and image had been carried 
by wire to the tower of the Em- 
pire State building, hurled into 
the ether and the fragments 
caught and projected on the little 
screen which faced my friends in 
the board room. I think I felt a 
little like Balboa, when from the 
top of that Isthmian mountain, 
he saw for the first time the 
limitless horizon of the broad 
Pacific.—G.M.S. 








Mutiny on the Bounty 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Sales Tax 

We, as a group, extend to you 
our thanks for the publicity in 
The Automobile Daily News that 
you gave our efforts in the start- 
ing of a referendum petition to 
eliminate sales tax on the trade- 
in allowance of one motor vehicle 
in the purchase price of another 
motor vehicle in the State of 
Ohio. 

A year ago the state associa- 
tion introduced House Bill No. 137 
through which they intended to 
accomplish the same thing that 
we are going to do with this pe- 
tition. As is often the way of 
legislatures, the bill died in com- 
mittee when the legislature ad- 
journed May 10, 1937. We know 
from past experience that al- 
though a petition for an amend- 
ment may be the most costly 
plan, it is the only sure plan. 

"The state association has sug- 
gested that they introduce the 
bill again into a possible special 
session that may be called in the 
spring of 1938; and if it fails, as it 
did the last time, they would then 
start a two-month drive for the 
circulation of a petition to have 
the amendment put on the ballot. 
This is impossible, because there 
are eighty-eight counties in the 
state of Ohio from which we have 
to get approximately 300,000 bona 
fide signatures. This means that, 
to be on the safe side, we have to 
get 600,000 signatures. You know 
this is too gigantic a job for any 
organization to complete in a two- 
month period. 

After a thorough analysis of all 
these angles our group decided 
that the initiative referendum pe- 
tition is the only logical and sure 
way, although it means a lot of 
hard work, and united co-opera- 
tion from all the dealers through- 
out the state, to bring it to a suc- 
cessful conclusion. 

To date we have contacted all 
the dealers in several counties of 
the state, and their co-operation, 
both as to financial support of the 








movement and to the filling of 
petitions, has been 100 per cent; 
and we have every reason to be- 
lieve that this co-operation will 
continue throughout the state. 
Everyone is willing; and the one 
question which arises frequently 
is, “Why has this not been done 
before ?” 

One dealer, in the much talked- 
of and publicized town of Hicks- 
ville, which is near the Indiana 
border, received his petition at 
9:30 in the morning, and shortly 
after lunch he had 100 bona fide 
signatures of voters attached to it 
and had mailed it in with a re- 
quest for more. 

The dealers who have petitions, 
tell us that the response from the 
public is very gratifying; and we 
are positive of having more than 
a sufficient number of signators 
to the petition to put this amend- 
ment on the ballot. We know that, 
with the co-operation we are re- 
ceiving from all the dealers and 
the voting public, the final vote 
will show a big majority.— 
HENRY HAUSERMAN, Secre- 
tary The Associated Motor Car 
Dealers’ Sales Tax Referendum 
Committee, Inc., Cleveland, O. 


Meat Strike 


We are enclosing a reprint of 
an article which appeared in the 
Drover’s Journal of Chicago, 
which we thought you might be 
interested in. —P. A. HEMM, The 
Hemm Bros. Co., Buick-Pontiac, 
Piqua, O. 

The article referred to by P. A. 
Hemm is as follows: 

“The beef producer can’t be 
blamed for being a bit indignant 
when well paid labor takes a 
crack at meats. The following let- 
ter from L. R. Kershaw, Angus 
breeder at Muskogee, Okla. is 
very much to the point. 

“I notice reports coming from 
Detroit that the women’s auxiliary 
of the United Automobile Work- 
ers’ union are advocating ‘no 

(Continued on Page 22, Col. 5) 
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* CHRYSLER DEALERS EVERYWHERE ARE 
REPORTING THE BIGGEST PUBLIC INTEREST AND 
RESPONSE IN ALL CHRYSLER HISTORY! 


CHRYSLER SWEEPS ON .. 
new heights of public favor... 


to greater profits for Chrysler 
dealers. 


. 22 


The invasion of the Two 
New Beauties is a succession of 
triumphs from city to city... 


from one automobile show to 
another. 


What’s the reason? Chrysler 
has what the public wants... 
Two New Beauties! A low- 
priced car with genuine fine-car 
qualities. A medium-priced car 
with phenomenal performance 
and a high degree of luxury. 


Chrysler Royal, emphatically 
more for the money in the low- 
priced field! A new Gold Seal 


engine, with 95 super-smooth 
horsepower . 


..and no weight 
penalty! 


A longer wheelbase, increased 
to 119 inches...and every 
inch used for extra roominess, 
extra comfort and graceful, low- 
swung beauty. 


Chrysler Imperial, Chrysler’s 
greatest achievement .. . with 
electrifying performance to 
match its striking beauty! A 
bigger Gold Seal engine, with 


110 of the fastest-stepping horse- 
power you ever saw. 


Wheelbase lengthened to 125 
inches, for the grace of well- 
proportioned beauty and the 


roomy comfort of ample length 
and size. 


Ca a 


IN THE LOW-PRICED FIELD! 


Both cars have the extra 
riding ease contributed by the 
Airflow principle of springing 
and weight distribution . . . the 
security of Safety 4/-Stee/ Bodies 
and time-tested hydraulicbrakes 
. and Chrysler’s highest 
standards in engineering and 
manufacture. 


And with these two new 
Chrysler beauties ...the great 
new Plymouth! Naturally, the 


franchise is in greater demand 
than ever. 


Applications are filed in the 
order of their receipt. 
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Sen. Vandenberg Outlines His ‘Recovery’ Program 


Administration is Blamed 


For Jitters of Business 


Special to Automotive Daily News 
WASHINGTON. — Blasting ad- 
ministration policies which he 
blamed for current conditions, 
Senator Vandenberg of Michigan, 


this week promulgated a 10-point | 


program “to give honest business 
a chance to create stable busi- 
ness.” 

Taking sharp issue with Presi- 
dent Roosevelt’s statement that 
business recovery depends more 
upon the policies of business than 
upon the policies of government, 
Vandenberg declared: 

“The policies of government 
are responsible for what has 
happened and only a change in 
the policies of government can 
correct the dangerous drift. The 
chief trouble with business today 
is a jittery state of mind. It is 
fear induced by a long series of 
governmental attacks by statutes 
and epithets, which have aroused 
class hatreds heretofore unknown 
in our heretofore united country.” 

The Michigan senator outlined 
his program as follows: 

1. An end to governmental 
“hymns of hate” and bitter at- 
tacks on business. 

2. Progress as rapidly as pos- 
sible toward a balanced budget. 

3. Amendment, or repeal, of the 
surplus and capital gains taxes, 
and substitution of “incentive 
taxation” for “punitive taxation.” 

4. Amendment of the Social Se- 
curity act to eliminate “the 
needless drain upon the resources 
of commerce and labor.” 

5. Revision of the Wagner la- 
bor law to make for greater cer- 
tainty in long-range 
planning. 

6. Abandonment of the wage- 
hour bill and _ substitution of 


legislation to protect states from | 
pro- | 


the importation of goods 
duced by sub-standard labor. 
7. Repeal of many of the Presi- 


New Champion 
Plant Opened 


Near London 


TOLEDO.—The British factory 
of the Champion Spark Plug Co. 
has been placed in full operation, 
according to President R. A. 
Stranahan, with the expectation 
of a first year run of 6,000,000 
plugs. 

Stranahan made the announce- 
ment following formal opening 
ceremonies at the plant near 
London attended, among other 
dignitaries, by His Royal High- 
ness the Duke of Kent, and Sir 
Malcolm Campbell. 

The English unit will supply 
the foreign trade formerly shipped 
from Windsor, Ont: It was made 
necessary by the expansion of 
Champion’s sales abroad, which 
now include original equipment 
orders from such cars as the 
Ford, Humber, Morris, Standard 
and many others. 

The $500,000 factory was built 
on a five-acre tract at Middlesex. 
The structure is one story and 
covers 33,000 aquare feet. 


G. P. Doll to Become 


Head of Valvoline Oil| 


CINCINNATI.—Gus P. Doll, an 
officer since 1919 in the Corcoran- 
Brown Lamp Co., a division of 
the Electric Auto-Lite Co., has re- 
signed as president. 

Doll has been active operating 
head of the company since 1926. 
He resigned to accept the presi- 
dency of the Valvoline Oil Co., 
effective Jan.. 1. 


Delay Is Urged 

TRENTON, N. J.—Postponement 
until Apr. 1 of the effective date for 
registration of all motor vehicles in 
New Jersey was urged by E. J. 
Leary, secretary of the New Jersey 
Petroleum Industries Committee, in 
a statement issued here this week. 





industrial | 











dent’s emergency powers in or- 
der to free business from “execu- 
tive despotism which is at war 
with every tent of the American 
system.” 

8. Reasonable and practical 


farm relief, without bureaucratic | 


controls, processing taxes, or 
price pegging, but with benefits 
for soil conservation practices, 
financing of exportable surpluses 
and return of the domestic market 
to the producer. 

9. Foreign policies that will 
keep America out of war through 
pursuing “an insulating neu- 
trality” rather than sanctions. 

10. “Frank abandonment of all 
anti-constitutional 





intrigues which shatter demo- 
cratic faith.” 

In his excoriation of the ad- 
ministration, Vandenberg de- 
clared: 


“You cannot call harsh names 


for five years and expect all to| 


be forgotten because you sud- 
denly sober and plead for ‘a con- 
tented society of good will.’ That’s 
what we need and we need it 
like a baby needs its mother. It 
is time to stop this bitterness and 
to acknowledge that 98 per cent 
of business is honest and patri- 
otic.” 

Vandenberg, a _ leading con- 
tender for the 1940 Republican 
presidential nomination, con- 
cluded with the assertion that he 
is ready “to go forward with any 
party—old, new or fused—which 
promises liberalism with sanity, 
social-mindedness without social- 
ism and a restoration of equitable 


activities andeconomic fundamentals.” 


FREE: 


N application of Controlled Steel has 
smoothed out many a worried brow. 

For here is a trouble chaser that in the 
last few years has reduced spoilage and 


rejection losses, brought down costs in 


Shop Foreman: Give 
me the works man- 
ager’s office. Hello, 
Mr. Thomas, Joe 
Black speaking. We’re 
having a lot more grief 
with this last lot of 
steel—the stuff is just 
no darn good. 


plants all over dus country. 


What are Controlled Steels, you ask. 
Briefly, they are steels for forging, form- 
ing, heat-treating and machining in which 
all quality factors are definitely prede- 
are steels in which the 
physical properties are kept consistently 
in shipment after shipment. 
‘mysteri- 


termined. 


uniform... 
are steels in which those ‘ 


They 


They 


| mobiles 
peatedly convicted of violating | 





D. C. to Clamp Governors 
On Its Speeding Drivers 


WASHINGTON.—Installation of 
governors on the motors of auto- 
owned by persons 


the speed laws, is the latest 
weapon adopted by the District 
of Columbia in its war against 
traffic casualties. 

William A. Van Duzer, director 
of vehicles and traffic, announced 
this week that the drastic step 
will be taken under authority of 


|recent decisions by the supreme 


court and the U. S. court of ap- 
peals that the District commis- 
sioners or their agents have full 
power to control traffic in the 
capital by special regulations. 
The governors will be set to 


re- | 





make it impossible to operate the 
cars at more than 30 miles per 
hour and will be sealed. The 
motorist must submit to exam- 
ination of the device upon demand 
and adequate penalties will be in- 
flicted upon those tampering with 
the governors. 


Suspension of driving permits 
has been the penalty for speeding 
but under the new regulations in- 
stallation of governors may be or- 
dered in the case of any driver 


| convicted more than once. 


ADN has over 200 correspondents 
in strategic points throughout the 
United States and the world, to keep 
its readers in step with march of 
events throughout motordom. 





beauty treatment 


ous differences” 


Works Manager: The 
Rockwell in this steel 
should run between 58 
and 63 shouldn’t it? 


Shop Foreman: Yes, 
Mr. Thomas, but look 
what we're getting. 


that make it so difficult 
to obtain uniform results with ordinary 
steels—have been eliminated by scien- 
tific metallurgical control. 


We’ve been making Controlled Steels 


for quite a while now. We know how to 


they will 


analyze your fabricating processes and 
how to give you the right kind of steel to 
do the best job for you at least cost. Why 
not invite one of our metallurgists to look 
over your production line and to pre- 
scribe Controlled Steels where he thinks 
’ do the most 
nothing to have him call. 


gC vod. It costs 


U:S:S Controlled Steels 


CARNEGIE-ILLINOIS STEEL CORPORATION 
Pittsburgh and Chicago 


(3 
See a) Gk Hal a Bs Sees as ae ie in ea ae a 2 cg 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 


United States Steel Products Company, New York, Export Distributors 





Chicago Seeks 
Yearly on 


Special to Automotive Daily News 
CHICAGO.—A minimum license 


fee of $200 annually for trailer | 
camps and a number of regula-| 


tory provisions governing their 
operation within the Chicago cor- 
porate limits were agreed upon 
this week by a city council sub- 
committee, which sent its recom- 
mendations to the _ corporation 


counsel’s office for drawing into | 


an ordinance. 

The high fee was explained as 
intended to discourage too many 
operators from opening camps. 
The $200 fee covers camps with a 
capacity of 20 units or less, and 
stipulates a further tax of $10 an- 
nually for each additional trailer. 
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AAA Conclave Urges Parking, Oil Change Probes 


$200 Levy 


Trailer Camps 


|The unit space per trailer is esti- 
mated at 800 square feet. 

Other provisions include restric- 
|tion of occupancy in a camp to 
30 days for each six months pe- 
riod; a setback of 15 feet from 
the street, alley or property lines 
adjoining the camp; sanitary pro- 
visions for trailers taken off 
wheels and placed on a perma- 
nent foundation; consent by a 
camp operator of property owners 
| within 200 feet in all directions of 
the camp location; lighting of 
trailers by fixed equipment; 
shower baths with both hot and 
cold water; heating units with 
outside connection by _ suitable 
flues, and laundry facilities. 

Trailer distributors and dealers 





here predict that passage of the 
ordinance will be followed by the 


opening of camps in nearby towns | 
lenient | 


and villages with more 
provisions. They believe the terms 


of the Chicago ordinance too se-| 


vere, especially those covering the 
amount of the license fee, the 30 
days in six months habitation, and 
specifications regarding design of 
trailers, which, they claim, can be 
offset by similar conveniences in 
the camps. If protests to the city 
council fail, a court battle of op- 
position to the ordinance is 
planned. 


$300,000 Bonus 

RACINE, Wis.—More than 4,000 
factory and office employes of the 
J. I. Case Co. are participating in 
an approximate $300,000 bonus dis- 
tributed by the firm. 

Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 


| Special to Automotive Daily News 

NEW YORK.—Investigation of 
“an acute lack of parking facili- 
ties” throughout the nation and 
|}an inquiry into oil change prac- 
tices were made key factors in the 
program adopted by the Ameri- 
can Automobile Assn. at its 35th 
annual convention here last week. 
For the 15th consecutive time 
Thomas P. Henry of Detroit was 
elected AAA president. 


In 20 resolutions pledging the 
association to a vigorous policy of 
action during the next year the 
convention went on record as ap- 
proving control of commercial 
vehicle operation over week-ends 
during the peak travel season, 
' strengthening of the anti-diversion 














Works Manager: Hello, 
Smith, I hate to admit it 
but we’re in a jam on our 


steel. 


I'd appreciate it if 


you’d send one of your 
metallurgists over. 


Carnegie-Illinois Metal- 
lurgist: All right, Mr, 
Thomas, we'll have a man 
see if we can’t get this 
straightened out. 


Carnegie-Illinois Contact 


Man: 
as far 


Well, Mr. Thomas, 
as I can figure out, 


you've got a steel with a 
duplexed structure — mixed 
coarse and fine grain. What 
you need is Carnegie-lIlli- 
nois Controlled Steel. 


Works Manager: All right, 
send us a sample order and 
we'll give it a trial. 


Carnegie-Illinois Contact Man: 


You’re right, 


Mr. 


Thomas, the 


hardness és off. But you’re having 
other troubles, too, aren’t you? 


Works Manager: 


I'll say we are. 


Warpage—noticeable differences 


in machinability. 


Some were 


hard—others tore—some cracked 


in straightening. 
pile of rejects. 


You saw that 


Thomas P. Henry 
President for 15th Time 


| Utschig 


| units, 
three of which 


ient 


| Barahona y Reyes, Ltda., 





Elected 


| penalty in the Hayden-Cartwright 


federal aid law, and national uni- 
formity in automobile registration 
dates. 

Rising motor accident death 
records were dealt with in several 
allied resolutions urging more 
adequate highway patrols, de- 
velopment of modern types of 
highways, effective traffic train- 
ing schools, improvement in fed- 
eral and state fatality and acci- 
dent reporting, and more rigid 
enforcement of traffic regula- 
tions, with removal of traffic 
agencies as far as possible from 
political influence. 

Other portions of the AAA pro- 
gram include opposition to de- 
velopment with public funds of 
transcontinental toll highways, 
elimination of growing barriers at 
state borders, abolition of fees 
charged to motorists visiting na- 
tional parks and the encouraging 
of a uniform national system of 


Named 
Olds’ Used Car 


Sales Manager 
DETROIT. Appointment of 
Harold H. Utschig as national 
used car sales manager is an- 
nounced by D. 
E. Ralston, gen- 
eral sales man- 
ager. 
Utschig, who 
has a back- 
ground of 10 
years with Gen- 
eral Motors 
the last 


were spent as 


| . 
assistant zone 


manager at Los 
Angeles, will H. H. Utschig 
work directly under George R. 
Browder, assistant general sales 
manager in charge of retail sell- 
ing. 


Aid to Willys Sales Seen 
In Chilean Import Move 


TOLEDO.—A substantial order 
for 1938 Willys cars was placed 
here this week by Manuel Bara- 
hona, of Santiago, Chile, follow- 
ing announcement that the pres- 
import quota on American- 
made automobiles is to be lifted 
soon by the Chilean government. 

Barahona, head of the firm of 
Willys 
distributor in Chile, told officials 
at Willys-Overland Motors, Inc., 
that there is a good market for 
the new Willys cars in Chile and 
that the lifting of the import re- 
strictions will result in an im- 
mediate increase in car _ sales 
there. 


Lanahan Heads Drive 
CHICAGO.—M. J. Lanahan, vet- 


eran Dodge dealer, has been ap- 
pointed as chairman of the automv- 
bile dealers division for the Chicago 


| Community Fund drive. Lanahan, a 


director and past president of the 
Chicago Automobile Trade Assn., has 
organized an advisory committee, 


| with each member responsible for 


dealers of the make of car he rep- 
resents. 


Car Show Planned 


ST. CLOUD, Minn.—Plans for the 
fourth annual automobile show are 
being made this week by a general 
committee. Dates for the show have 
been set for Dec. 2, 3 and 4. The 
St. Cloud Voiture, 40 and 8, is spon- 
soring the exposition with W. M. 
Mulligan, chef de gare, as chairman. 


Perkins Elected 


NEW YORK.—James H. Perkins, 
chairman of the board of directors 
of the National City bank of New 
York, was elected a director of the 
General Electric Co. to fill a va- 
cancy. 
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ASI Show Exhibitors Reach New High of 378 


Pontiac Nanos 4, Aisistitit 


Used Car Zone Managers 


in the Midwest region with head- 


PONTIAC.—Four assistant zone 


managers have been named re- 
gional used car managers, accord- 
ing to an announcement by Harry 
Bygel, used car manager of 
Pontiac Motors. 

N. W. Kraemer, 
sistant manager in the Phila- 
delphia zone, has been named 
regional used car manager in the 
Atlantic Region with headquarters 
in New York City. Harold F. 
Elder, appointed to the Central 
Region, 
Pontiac, was formerly assist 
zone manager in Cleveland. 

Charles F. Rhodes, most re-| 


formerly as- 


cently assistant zone manager in| 
Chicago, will supervise used cars| “wide- awake” 


with headquarters in | 


quarters in Chicago. Doren Z. 
Smith, who will manage used cars 
in the Pacific region, was formerly 
assistant zone manager in Denver. 

All four have had considerable 
experience in the automotive bus- 
iness and have held both field and 
executive positions. The appoint- 
ments are said to be in line with 
Pontiac’s efforts to aid its dealers 
in moving used cars quickly and 
profitably and in setting up effi- 
cient used car. reconditioning 


am | plants. 


sparkling 


Sinsabaugh’s 
by the 


column is read 
in the industry. 


Chris 
“Sparks” 








Trailerites to Get 
Street Addresses 


SARASOTA, Fla. (UTPS). 
—When a trailerite parks 
this season at the Sarasota 
tourist park, winter head- 
quarters of the Tin Can 
Tourists, he will have a 
regular street address. If 
he moves, he will receive 
another address, under 
newly-enacted regulations. 

The rules also specify that 
each house on wheels must 
be equipped with a mail 
box. A postman will make 
a daily delivery. Heretofore 
the trailer tourist received 
his mail at the postoffice 
general delivery. 


| 
|that its volume 





1M any Sur prise Products 
Expected at Chicago Dec. 6 


(Continued from Page 1) 


and the business 
of jobbers should continue to be 
maintained at a brisk pace, re- 
gardless of the number of motor 
vehicles to be sold in 1938. It is 
pointed out that shops with the 
latest maintenance equipment and 
tools are a paying proposition in 
the battle for service patronage. 
They declare that the dealer who 


| pushes accessories and does the 


job aggressively can sell car own- 
ers on the need for purchasing 
seasonal and permanent items 
despite the fact that automobiles 
have considerable equipment upon 
delivery nowadays. 

Dates for conventions preced- 
ing the e ASI show were announced 


Every Mohair-Velvet + Upholstered Car is 


A SHOW IN 


ITSELF 


VELMO-THE “VENTILATED” MOHAIR VELVET 


MS THOUSANDS paused at the Velmo exhibit at the National 


Automobile Show in New York. They learned what mohair velvet 


is and why it is the most satisfactory of all upholsteries. They recognized 


it in the show cars. It was a deciding factor in closing many a sale. 


Good salesmen use ventilated velvet to step up the prospects’ buy- 


ing fever. 


They can’t resist that extra luxury look inside... 


that velvet- 


smooth riding surface. And they’re fully sold when they hear a few 
Velmo facts: Its dust-free surface is kind to clothes. Its ventilated back 
makes for cooler riding. Its non-skid weave provides safer seating on sharp 


curves and quick stops. Its longer wear insures better trade-in value. 


These sell...for everybody agrees that any mohair-velvet uphol- 


stered car is a show in itself! 


VELITTO 


MOHAIR 


VELVET 


(Fuse L. C. CHASE & COMPANY, 295 Fifth Avenue at 31st Street, New York City 


Selling Division of Goodall-Sanford Industries 


Copyright, 1937, L. C. Chase & Co, 


|number of 
| Crane-Simplex, 


this week. The National Standard 
Parts Assn. and Motor and Equip- 
ment Wholesalers’ Assn. will meet 
simultaneously, the former at the 
Hotel Sherman and the latter at 
the Stevens hotel. The dates are 
Friday and Saturday of next 
week. The Motor and Equipment 
Manufacturers’ Assn., third of the 
associations sponsoring the show, 
will hold a single evening meeting 
on Dec. 7 at the Blackstone hotel. 
All meetings by the three associa- 
tions are annual affairs. 


The MEWA program will cover 
a wide variety of subjects, of 
which 15 are listed by B. W. 
Ruark, general manager. 

In the matter of legislation, the 
Miller-Tydings law will come in 
for chief attention. 

Wholesalers and others in at- 
tendance will be told also, accord- 
ing to the schedule of subjects, 
that there is a growing demand 
for revision of the anti-trust laws; 


|they will be given reasons why 
| jobbing 


is a good business in 
which to be; they will learn new 
secrets of sales management 
methods; and they will get a pic- 
ture of present trends in manu- 


| facturer warehousing policies, free 
| prize or premium practices, jobber 


rights to share in government 
purchases, implications in impend- 
ing wage and hour legislation, 
avoiding payment of unjustified 
sales taxes, profit margin prob- 
lems under conditions of in- 
creased cost of doing business, 
and other subjects of immediate 
interest to automotive jobbers. 


Dale is Named 

NEW YORK.—John G. Dale, 
prominent figure in the automobile 
industry here, at first principally in 
fine foreign cars and later for a 
years distributor for 
has become associ- 
ated with Cadillac, according to an 
announcement by Edward P. Mauder, 
general manager of New York 
branch of C adilla, ac | Motor C ar division. 


hwvi14a2a 


ALLOY IRON 
PISTONS... 


WIN BERTH IN 1938(CARS 


The busy piston is one of the 
hardest worked parts of an auto- 
mobile. It takes all the explosion 
loads of today’s high capacity 
engines and translates all of the 
power impulses into tractive ef- 
fort at the rear wheels. It is 
subjected to wear and extremely 
heavy machanical loads and has 
to endure high temperatures with- 
out change in size or shape. The 
Nickel-chromium alloy iron pis- 
tons that proved so successful 
last year will continue to be used 
in 1938 by many well-known 
manufacturers. They are of ex- 
tremely thin-walled section and 
compare very favorably with the 
weight of the lightest aluminum 
alloy pistons in use today. Apart 
from the strength and durability 
of the Nickel alloy iron pistons, 
they have excellent compatibility 
with the Nickel alloy iron cylin- 
der walls and are said to have 
exceedingly good 
heat transfer or 
cooling charac- 
teristics. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 








“ew PERFORMANCE | 


AMAZING 
MAA A 





This big, brilliant-performing 
6-passenger, 4-door sedan 
with extra large trunk 


DELIVERS COMPLETE FOR 
LESS THAN $1000 


practically everywhere east 





Tyee: 


Only Studebaker dealers can 
offer all these features 
as standard equipment 


Independent planar suspension 
Automatic hill holder 
Non-slam rotary door latches 
Symmetrical direct-action steering 
Finest hydraulic shock absorbers 
Built-in Fram oil economizer 
Horizontal transmission 
Hypoid gear rear axle 
Oversize weather-tight trunk 
Safety glass all around 


Studebaker’s vacuum-actuated Miracle 
Shift and Automatic Gas-saving Overdrive 
are available on all models at extra cost. 


of the Rockies 





SM / 1 


MACOUPREL 
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EVANS suiiieian 


VENTILATING HEATING SYSTEM 


Pe 
kg 
Coat 


- 


A SENSATION AT THE AUTO SHOWS! At both the New York and order for a stock of Evanair-Conditioners—the new feature for 
Chicago Automobile Shows the Evanair-Conditioner exhibit at- 1938 that will put you and the line you sell ahead of competition. 
tracted exceptional attention from the motoring public and dealers The public wants Evanair-Conditioning. It is priced to sell in 
alike. Its acceptance is immediate. Now is the time to place your place of a heater. Don’t lose sales by failing to have it available! 


THE EVANAIR-CONDITIONER HEATS WITH FRESH® 





ILLUSTRATED ABOVE, THE EVANAIR-CONDITIONER PLUS OPTIONAL REAR-COMPARTMENT CONNECTION 


The arrows trace the path of fresh air through the Evanair-Conditioner. Brought in 
through the intake louvre on the hood, fresh air is filtered, then forced through the 
exclusive Evans heating core (which has several times the radiation of cores found in 
ordinary heaters) and then blown into the car interior. In warm weather the Evanair 


RESH air heating with ventilation was 
I the sensation of the automobile shows. 
Advertising emphasis, dealer interest and 
public demand have made this the outstand- 
ing accessory feature of the year. 


One leading manufacturer offering an ex- 
clusive fresh air heating and ventilating 
system has found it to be a major competi- 
tive selling factor. Certainly no other acces- 
sory in years has so dominated the attention 
of the buying public. Car sales are actually 
turning on an accessory feature! 


Dealers everywhere have been quick to 
realize the importance of Evanair-Condi- 
tioning—as a profitable addition to their 
accessory line—but more important still as 
a means of selling motor cars. Evanair-Con- 
ditioning may be installed easily and quickly 
on any motor car, old or new—either at the 
factory or in the dealer’s service department 
—and at a price low enough to compete with 
any good heater of the old-fashioned type. 


Leading dealers representing a wide range 
of makes, both in the East and Middle West, 
have expressed the conviction that many 
sales in 1938 would turn on this modern 
feature —one of the most important comfort 
and health developments the motoring pub- 
lic has been offered in many years. 


HEATS OUTSIDE AIR MORE THAN 140° IN 
FEW SECONDS. The Evanair is more than a 
heater —it is a year-round ventilating system 
as well. Fresh air from the outside is brought 


into the car at the rate of 100 to 150 cubie 
feet per minute. The fresh air is filtered free 
of dirt, dust and insects. In cold weather the 
Evanair operates as an extremely effective 
heating unit, even with outside tempera- 
tures well below zero. No matter how low 
the outside temperature, fresh air, after 
passing through the Evanair-Conditioner, 
enters the driving compartment at a tem- 
perature of approximately 145 degrees. 
Moisture content of the air brought in is 
reduced by means of scientifically designed 
baffles. Windshields are kept from fogging 
because the Evanair effects a reduction in 
the humidity inside the car. 


UNDER HOOD—OUT OF WAY OF KNEES 
AND FEET. The Evanair is installed on the 
engine side of the fire wall—entirely out of 
the way of the knees and feet of passengers 
—a comfort feature of great importance! 


APPROVED BY CAR MANUFACTURERS. The 
Evanair has undergone exhaustive tests 
over a period of more than three years. It 
has heen perfected in every respect. During 
the past two years Evanair-Conditicners 
have been operating on many makes of cars 
under all kinds of weather and driving con- 
ditions. The Evanair has been thoroughly 
tried in testing laboratories and cold rooms 
of leading manufacturers in the automobile 
industry. It has met with the approval of 
the engineering departments of some of the 
largest manufacturers in the industry. 


EVANS PRODUCTS COMPANY « DETROIT, MICHIGAN 


may be operated without heat to bring fresh, clean air into the car. Windows may be 
kept tightly shut and passengers are still able to enjoy exhilarating fresh air. A Bowden 
wire control permits operation of the Evanair directly from the dash. Temperature 
is controlled by regulating the amount of water that passes through the heating unit. 


ORDER NOW! 


The Evanair can be ordered 
through jobbers or directly from 
The Evans Products Company, 
Detroit. Immediate, heavy demand 
makes it imperative that orders be 
placed before December 5th to in- 
sure prompt delivery. Prices, dis- 
counts and further information will 


gladly be supplied upon request. 
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Fla. Dealer Proves Modernization Builds Business 


NRLB Power to be Tested 
By U.S. Supreme Court 


Special to Automotive Daily News 

WASHINGTON. — The stage is 
now set for a final showdown on 
the extent of the power which can 
be exerted by the National Labor 
Relations Board, which has ren- 
dered numerous decisions vitally 
affecting the automotive and other 
great industries. 

The supreme court this week 
accepted for review a fourth im- 
portant test case, one in which the 
ninth circuit court of appeals 
held the board had exceeded its 


authority in ordering the Pacific | 


Greyhound Lines, Inc., to with- 
draw all recognition from 


Drivers Assn., Pacific Greyhound 


Lines. The board had ruled this 


in the 


the | 


association to be a company union. 

Labor relations of Pennsylvania 
Greyhound Lines, Inc., are the 
subject of a second case in which 
the board issued an almost iden- 
tical order that the company dis- 
establish the Employes’ Assn. of 


| the lines. Rights of so-called com- 


unions under the’ Wagner 
bound up in these 
cases. After the NLRB had ad- 
judged the associations to be 
sponsored by the respective lines 
the circuit court in each case did 
not challenge the finding. 

The two cases now pending call 
for a final judicial determination 


pany 
act are 


as to how far the NLRB may go} 
in issuing orders to employers 


FiIS H ER 


INSURING SOLIDITY 


SHER 


UNISTEEL 


— construction engineering is a science in itself, 


And one of its paramount problems is securing 


solidity at all points where two or more steel panels 


come together. 


You can see how Fisher engineers mastered this con- 


struction problem, by examining the diagram. Note how 


all steel panels in the Unisteel Body are fused insepa- 


rably into one solid weave-proof, shock-proof unit. 


Unisteel construction is credited, throughout the in- 


dustry, with being one of the most notable motor car 


body developments. 


It is responsible for a number of improvements, of 


which greater safety is but one. For instance, it makes 


the Unisteel Body more silent—it permits those smooth, 


unbroken contours that identify its standout style. 


And as for comfort, you need but ride a few short miles 


in this glorified steel body to appreciate what a big 


advance it makes on this score. Doors are wider, in- 


teriors roomier. Special insulation in all steel panels 


protects you from extreme outside temperatures, soft- 


“You'll Be 


Ahead With A Chevrolet” with its 


Unisteel Turret Top Body by Fisher. 


pedals outside noise. Fisher No Draft 


Ventilation 


gives you an individually controlled supply of fresh 


air, free from drafts, 


It makes no difference what price-class car you intend 


to buy. If you want a car that has all this advanced 


safety, comfort and style, you won’t have to look far. Just 


be sure that it’s one of the new 1938 General Motors cars 


—the only cars with Unisteel Turret Top Body by Fisher. 


two} 


—__—__—@) 
| 


who have been found guilty of 
violating the New Deal’s collective 
bargaining law. The other two 
major cases involve the shipbuild- 
ing industry. 

In decisions already rendered 
the high court upheld the consti- 
tutionality of the Wagner act 
creating NLRB. Of greater basic 
importance to industry, however, | 
is the legal scope of the board’s 
powers, now to be judicially fixed. | 


Elections Ordered 


WEST ALLIS, Wis.—The national 
labor relations board has ordered 
four separate elections among the | 
9,551 employes of the Allis-Chalmers | 
Mfg. Co., within the next 30 days. | 
The elections will be held among the | 
maintenance electrical workers, the} 
firemen and oilers, the technical | 
engineers and draftsmen and aj} 
general election among all produc- | 
tion workers outside of the spe- 
cifically designated groups. 


FACT 


BODY by FI 


UNIFYING STEEL FOR 
STRENCTH— 


fusing all individual 
steel parts into one in- 
tegral steel unit—is what 
gives the Unisteel Body 
its weave-proof, shock- 
proof solidity. There are 
no semi-solid joints any- 
where throughout this 
rugged structure. 
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Up 


-to-Date M erchandising 


Brings Second Expansion 


Special to Automotive Daily News | 

ST. PETERSBURG, Fa. Im- | 
portance of service relations in the 
building of good will and repeat 
sales for an automobile dealership 
is illustrated in the growth of the 
McCutcheon Chevrolet Co. here, | 
which recently completed its sec- 
ond large expansion program. 

When T. C. McCutcheon pur- 
chased the dealership in St. Pe- 
tersburg in 1927, it was a highly 
seasonal business—August volume, 
for instance, was 70 per cent un- 
der January. 

McCutcheon, however, studied 
his territory and his prospects and 
came to the conclusion that the 
dealer who best served the motor- 
ists’ small needs “of which lubri- 


S 


cation is the most important,” 
would be in a position to get all 
his business. Acting on this theory, 
McCutcheon immediately installed 
a high-pressure lubricating sys- 
tem. 

This principle of modernization 
has been uppermost in the sales 
consciousness of McCutcheon from 
the first. His original building was 
new and considered quite modern. 
However, in 1931, McCutcheon 
moved his dealership to its present 
site, adding more and better equip- 
ment, departmentalizing service, 
and installing a new and finer lu- 
brication department—still cling- 
ing to the basic theory of serving 
the motorist’s small needs as a 
means of building friendship and 
good will. 

In 1935, it became apparent that 
once again the McCutcheon deal- 
ership had outgrown its quarters, 
so a complete remodeling program 
was undertaken. This renovation 
was completed recently. 


Service agreements are an inte- 
gral part of the McCutcheon firm’s 
business. “The perfect sale is the 
repeat order,” says C. G. Baltze- 
gar, service manager for Mc- 
Cutcheon. “Our service department 
brings our owners in at regular 
intervals and as a result we get 
all their service business.” 

Modernization of dealership and 
equipment, according to McCutch- 
eon, is another asset every dealer 
should retain. Up-to-date mer- 


|chandising in up-to-date surround- 


ings is an unbeatable combination, 


McCutcheon’s record proves. 


CATA Convention 


‘Plans Announced, 


B43 38 


TO FORM ROOF RAILS 


boii 1 el ks 
PANELS REENFORCED 
WITH STEEL 


Speakers Named 


HARTFORD, Conn.—The Con- 
necticut Automotive Trades Assn., 
Inc., will hold its annual conven- 
tion Dec. 14 at the Hotel Bond 
here, President Harry M. Sloate, 
Hartford Chevrolet dealer, has 
announced, The morning session 
will open at 10 a.m., with Norman 
Damon, secretary, Automotive 
Safety Foundation, as principal 


| speaker. 


There will be a long recess at 
noon, followed by the annual 
business meeting in the after- 


| noon, with election of officers and 


| presentation of reports. 
| tail hour will be in order prior to 


pits a i 7 |} | 
Pa ee 2 ha) lc] 


STEEL ROCKER 
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STEEL CROSS 
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You Get All This 1938 Safety, Comfort and Style 
Only in BODY by FISHER 


1. All windows give improved 
visibility. 

2. New styling provides more 
room for greater comfort. 

3. Saftiseal floor protects 
against exhaust fumes. 

1. Improved No Draft Venti- 
lation with safety plate glass all 
around, 

5. Giant luggage compartments 
have easy-to-open lid lifts. 

6. Wider seats and larger door 


- 
fe 


8. 


9. 


GENERAL 
MOTORS 
— 


openings add to comfort. 


Turret Top assures extra 


safety and durability. 


Two-way adjustable front 


seat has soft roll top—designed 
for interior safety. 


Famous Fisher interior styl- 


ing, upholstery and fittings. 
10. 


throughout—all steel panels in- 
sulated against heat, cold and 
noise. 


Unisteel construction 


oN GENERAL Morors CARS ONLY: 


CHEVROLET «+ PONTIAC ¢ OLDSMOBILE «+ 


BUICK « LASALLE « CADILLAC 


A cock- 


the banquet at night. 

Invited as speakers for the ban- 
quet are Gov. Wilbur L. Cross, 
Vehicle Commissioner 

A. Connor, representa- 
tives of automobile manufactur- 
ers and James Dalton, editor of 
Motor. 

ADN’s weekly estimates of car and 
truck production, appearing in the 
Wednesday “pink sheet,” were more 
than 98 per cent correct compared 
with actual U. S. figures for 1936 
and the first half of 1937. 


DELTA 


aa E ee 
PPE le aed 
Se tH ae 
STITH GS RRS 
CONNECTORS 


Competent Enginecring 
Consistent Prices and 
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Neb. Preparing to Set U P 


the Ath Dimension 


The News of Automotive Advertising 


Evy Pete Wemhoti 


Gadget 


New piece of sales promotion 


a gadget tagged “Value-Scope”— | 


has been developed by Storrs 


Case, Graham’s adrector, to assist | 


company’s salesmen and their | 
prospects in examining differ- 
ences between makes of cars. 
F. R. Valpey, Graham general 
sales manager, believes the new 
sales tool will prove a boon in 
showing prospects why some cars 
are better than others, and in 
pointing out some _ important 
things to look for in buying cars. 


Fete 

Detroit Adcraft Club’s 32nd 
anni celebration, set for Dec. 3 
in Hotel Statler, will tribute | 
George M. Slocum, ADN’s head | 





man and now prez of Advertising | 
Federation of America. 

Slocum, ex-chief of Detroit Ad- | 
crafters, will give principal ad-| 
dress; other talks by Henry T. 
Ewald, founder of club and prez 
Campbell-Ewald agency; Adcraft 
Head Harvey Campbell and J. J. | 
Hartigan. 

Speaking portion of celebra- 
tion will be aired over Mutual 
coast-to-coast hookup, with | 
special entertainment by artists | 
of CKLW, Detroit-Windsor out- 
let for MBS. 

Committee for fete, headed by 
Ewald, includes Verne W. Tucker, 
Charles A. Hughes, Edward R. 
Grace, Joseph M. Jones, J. J. 
Hartigan, Hal G. Trump and 
H. M. Hastings. 


Highest 

Subscriptions to the Buick 
magazine, circulated to Buick 
owners, now stand above 600,- 
000 copies per month, highest 
since mag was inaugurated 
three years ago, according to 
Thomas J. Corpe, Buick’s ad- 
rector. 

October issue, carrying an- 
nouncement of 1938 cars, to- 
taled 1,076,806 copies. 


Returns 

Fred D. Burns returns as editor 
of the Cincinnati Times-Star’s 
Thursday automobile section. 

Burns, who came to Times- 
Star in 1924 as automobile editor, 
will give up duties as_ sheet’s 
make-up editor upon return to 
paper’s automobile section. 


Mag 

“Pictures,” new 10-cent photo 
magazine, will make its first 
appearance on newsstands shortly 
after Christmas. Name of new 
company is Picture Magazines, 
Inc., a New York state corpora- | 
tion. 


Out-date for the first issue to 





Automotive 


| On the Air 


(All Time, Eastern Standard) 


CHEVROLET—Sunday, 6:30 p.m., CBS. 
“Romaatic Rhythms.” 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
“Watch the Fun Go By.’’—with Al Pearce. 
Sunday, 9:00 p.m., CBS. 
Ford Sunday Evening Hour. 
GENERAL MOTORS—Sunday, 9:00 p. m., 
NBC (Blue). 
General Motors Concerts. 
HUDSON—Wednesday, 7:15 p.m., CBS. 
“Hobby Lobby.”* 
NASH—Saturday, 9:00 p.m., CBS. 
**Profeasor Quiz.”’ 
PACKARD—Tuesday, 9:30 p.m., NBC (Red). 
‘Hollywood Mardi Gras.’’ 
PONTIAC—Monday, Wednesday, Friday, 2:00 
p.m., CBS. 
**‘News Throigh a Woman's Eyes.”’ 
Friday, 9:0 p.m., NSC (Blue) 
“Varsity Show.” 


appear on the stands is sched- 
uled for Dec. 28. This will be 
dated as the February issue, 
with publication on a monthly 
basis. 


President of the new magazine 


iis J. Paschall Davis; John V. 


Tarleton is vice-president and 
editor. Other officials named are 
Frank L. Sharpe, general man- 
ager, and J. G. Barth, treasurer. 
Albert L. Cole, president of Popu- 
lar Science Publishing Co.; J. 
Stirling Getchell, chairman of the 
board of J. Stirling Getchell, Inc., 
and William B. Benton, director 
and former chairman of the 
board of Benton & Bowles adver- 


tising agency, are stockholders 
| Automobile Salesmen’s union of Mil- 


and directors of the new corpora- 
tion. 


PITTSBURGH AUTO GLASS PARTS 


REAR compart- 
| ment hot-water heater, offered as 
optional equipment on Oldsmobile 
four-door sedans, 
air currents at the feet of rear 
passengers. 


THIS NEW 
directs warm 


in through the 
round grille and forces the warm 
air through vents in the bottom 
of the heater. 





Salesmen’s Union Listed 


MILWAUKEE. state labor 


Car Inspection Stations 


LINCOLN, Neb.—Inspection sta- ; 
tions are soon to be set up| 


| throughout Nebraska in prepara- 
tion for the new law, passed as a 


| safety measure by the last legis- | 


lature, which will go into effect 
Jan. 1. 


Under the act each automobile 


in the state must be inspected 
once a year, during March, April 
or May, the owner to pay a fee of 
25 cents. The inspector keeps 20 
cents and remits five cents for 
costs of administration of the law. 


A sticker is to be placed on the 


cally correct. If it is not, the 
owner cannot obtain his certif- 
icate until the needed repairs are 
made. State Engineer A. C. Tilley 
says that periodic inspections of 
the stations will be made by the 





state department to make sure} 


that the duties of the operators 
are being properly carried out, 


car if it is pronounced mechani- | 





and he has sent out the following 
rules which must be followed at 
each station: 


1. See that equipment and in- 
struments are in good working 
order; 2. Maintain the required 
personnel; 3. Operate to the best 
interests of the state; 4. Do not 
issue certificates unless a vehicle 
complies with the laws and the 
rules and regulations; 5. Do not 
fail to issue certificates when the 
vehicle does comply; 6. Make re- 
ports as required. 


Toledo Likes Meters 


TOLEDO.— Parking meters are 
doing such a good job of regulating 
parking in the downtown district 
that merchants are demanding in- 
stallation of 500 more meters in 
blocks adjoining the business district 
which now catch the all-day parkers. 
City traffic commission has _ ap- 
proved the extension of the meters. 


SERVICE 


worleo! 


0’ 'R convenient catalog 


does this: 


Lists glass part numbers for 


every make and model. 


Lists cost of each part. 


Lists suggested selling 


prices. 


You do this: 


Look up any glass part you 
need in our catalog. 


Note down glass part num- 


ber given. 


Order that part by number 
from our nearest warehouse 
by telephone or mail. 


We do this: 


Ship you the part you order 
within 24 hours! 


Use This Service! 


Paoitl 


PITTSBURGH, 4, 
PLATE GLASS COMPANY Glase. 


KEEP THIS convenient catalog handy on 
your desk where you can grab it the minute a 
glass replacement job comes into the shop! It 
will save you plenty of time and trouble, 
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Hudson Announces New Seven-Car Business Line 
New Models are Mounted 


On Terraplane Chassis 


DETROIT.—A new busine ss 
line, consisting of seven cars 
mounted on the six-cylinder Hud- 
son Terraplane chassis, is an- 
nounced by the Hudson Motor Co. 

The seven models include a 
utility coach, utility coupe, custom 
panel delivery, cab pick-up, taxi- 
cab, station wagon and a chassis 
with cab. These cars are mounted 
on wheelbase lengths of 117 or 
124 inches and are equipped with 
a 96 horsepower engine with 102 
horsepower available as an option 
through the use of a special high 
compression engine with alumi- 
num super power dome cylinder 
head. 

The utility 


coach, which pro- 


of business 
in a single 


combination 
and pleasure vehicle 
car mounted on a 117-inch 
wheelbase. It has a capacity of 
1000 pounds. Readily convertible, 
the car has a two-door body with 
divided front seat. The _ right 
hand front seat and the rear seat 
are removable, giving an excep- 
tional amount of loading area 
The car can be loaded both from 
the side and rear through the 
baggage compartment door. It 
has a width at the belt of 58% 
inches and at the floor, 53 inches. 
The rear load door is 29x44 
inches. When the rear seat and 
the right front seat are taken 
out, there is a single large space 


vide sa 


is 


AMERICAN 


FLAGSHIP, 


To THE AUTO SHOWS 
The Gast, Clean, Comfortable Way 


Save time and really enjoy your trip to the Auto 


Shows by using American Airlines. You can 


leave later, be back sooner, yet have more time 


at the Shows. Convenient Schedules between 


DETROIT and 57 important cities, American’s 


giant Flagships are the largest, quietest, most 


luxurious transport planes. 21 deep-cushioned, 


reclining lounge chairs. Delicious complimen- 


tary meals served by attractive Stewardess. 


Call your travel agent or American Airlines 


Dp icteemeerseemeene 


of over 10 feet long available. The 
distance from the back of the 
driver’s seat to the rear door at| 
the floor is 79 inches. With the 
seats in position the car has a 
six-passenger capacity and from | 
its exterior gives the appearance | 
of a straight passenger car. 

The utility coupe is said to be 
distinctive with Hudson. In its| 
exterior appearance it is a regular 
passenger coupe. However, when 
the rear baggage door is lifted, a | 
steel pick-up box may be rolled 
out at the back of the car, giving 
a loading space 49%4”x38” wide | 
and 115%” deep. It is adjustable to 
three positions, and has a tail | 
gate. Provided on a 117-inch 





| wheelbase chassis. 


The custom panel delivery is| 
available in two wheelbases, 117 
and 124 inches. It has a capacity | 
of 1,500 pounds and is smart ap-| 
pearing. Easy to load, the loading | 


| space being 27% inches from the} 
| ground, The cab and body are all 
| steel construction. This model has 


|a door opening of 45 inches, and 


| is 41 inches high. 


Heavier and Longer 
The cab pick-up is available on 


| both 117-inch and 124-inch wheel- 


base chassis and has a _ heavy, | 
rugged frame. Transmission has 
been made heavier and stronger. 


|The model is mounted on 16”x6”, 


| solidly into place. 


| baggage can be carried by lower- 


| added efficiency, the center and | 


|are many improvements for 1938, 


| four-ply tires, but is also available | 
| with oversized truck air wheels of 


either 16”x6.5” or 16”x7” size. Steel 
lockers extend from the front to} 
the rear on both sides, bolted | 
These can be 
used also as seats for workmen 
and for carrying tools. With the} 
locker boxes removed, the pick-up 
has 47% cubic feet of carrying ca- | 
pacity. The tail gate lets down flat | 
to facilitate loading. It has an un- 
usually low loading height. 
The Hudson Terraplane taxi- 
cab has been growing in popu- 
larity for several years and this 
year the new model incorporates 
many improvements. It is mounted 
on either 117 or 124-inch wheel- 
base and in the larger size gives 
an extra seven inches of length 
in the passenger compartment | 
without reducing the room in the 
driver’s compartments. | 
The station wagon for 1938 is| 
mounted on 117-inch wheelbase 
and has many new features for | 
this season. The side curtains are 
kept flat in carriers which fit in 
a specially designed space back | 
of the driver’s seat. With all 
seats in position, the _ station 
wagon has a capacity of eight 
passengers. 
Load Space Upped 
When the center and 
seats are removed, there is a| 
load space that is 83% inches| 
long by 56 inches wide. Additional | 


rear 


ing the extra large end gate. For | 


rear seats are now interchange- 
able. Safety plate glass and 
windows are available. 

Hudson also supplies a chassis | 
and cab unit on 124 or 117-inch 
wheelbase, permitting special 
body mountings. On this chassis 





designed to make the car more 





| economy. 
|straight 


NEW SEVEN-CAR BUSINESS LINE, announced this week by 


| Hudson, is mounted on the six-cylinder Terraplane chassis. Top pic- 


ture, Hudson Terraplane taxicab, available on either 117 or 124-inch 
wheelbase and in two styles of partitioning. Second from top, custom 


panel delivery car, also available on 117 or 124-inch wheelbase. 
Third from top, cab pick-up, available 


a capacity of 1,500 pounds. 


It has 


on both wheelbases, and teaturing a wider tread, more economy and 
ruggedness. Bottom, utility coupe, combines features of passenger 


rugged. Heavier gauge material | 
is used for the side rails and X 


members of the frame and the | 


rear cross member is gusseted 
to side rails. Improved carbure- 
tion is employed, giving greater 
There is a new silent 
through muffler, a 
heavier transmission shaft and 
stronger gears. The steering gear 


| also has been made heavier and 


there are numerous refinements 
in the engine and running gear. 


TAILORED TO 


T 


HE CAR 


DIVISION OF BORG-WARNER CORPORATION 








coupe with pick-up. Box may be extended from rear compartment. 


Five New Dealers 
Named in Detroit 


By Graham-Paige 


DETROIT.—Five new city deal- 
ers have been signed in Detroit 
since the announcement of the 
1938 Graham, announces Lee 
Schwartz, Wayne county sales 
manager. 

The appointments are an indi- 


|cation of what is happening na- 
Ww. 


tionally, according to 
Matheson, who is handling dealer 
development work at the factory. 

“More than 900 inquiries have 
been received to date from pro- 
spective dealers throughout the 
country,” said Matheson. “Our 
field force is contacting these 
prospects as rapidly as possible. 

“Anyone who has any doubts as 
to how the 1938 Graham is ‘click- 
ing’ with the public should see 
some of the letters we have re- 
ceived from experienced automo- 
bile retailers whose past success 
indicates their ability to gauge 
public opinion.” 


Lucius - Elliott 


RACINE, Wis.—Lucius James 
Elliott, 82, president of the Im- 
perial Bit '& Snap Co., end organ- 
izer of the Racine Hors. ywhoe Tire 
Co., died Nov. 19 at his home here. 





” 


present ‘pause, the Associated 
Press quoted Ford as saying, “has 
been the fact that money too long 
has been a principal commodity of | 
commerce.” 


“Money,” he said, “has becomea 
business in itself instead of an ad- 
junct to business. Money is not} 
wealth; wealth is what money 
buys. But that has been turned 
upside down. The present system 
has got us twisted into producing 
things to buy dollars with, when 
what we need is a money system 
that will produce dollars to buy 
goods with. Under the present sys- 
tem the tail wags the dog. Money 
is just part of society’s transpor- 
tation system for moving goods 
from man to man; it breaks down 
so often that it is time our finan- 
cial engineers developed a better 
model. 

“The present money system as 
exemplified by those ‘who manipu- 
late it for profit,’” Ford said, “is 
entirely out of date, and is in 
large measure responsible for re- 
curring business recessions. It is 
a system that seeks to control 
labor; wants to control govern- 








Economy Record 
Is Set by Willys 


In Canadian Run! 


TOLEDO.—E. G. “Cannon Ball” | 
Baker, test driver, established a 
new economy record in Canada 
yesterday when he averaged 46.28 
miles per Imperial gallon driving 
a stock 1938 Willys sedan from 
Windsor to Montreal, a distance 
of 597 miles, according to David 
R. Wilson, president of Willys- 
Overland Motors, Inc. 

The high mileage record, made | 
under adverse weather con- | 
ditions, including blizzard and| 
fog, is equivalent to 38.56 miles | 
per American gallon, Wilson said. 

Only 12.9 Imperial gallons of | 
gasoline were consumed, the total 
cost of the trip being $3.42, in-| 
cluding 10 cents for oil added. 

The test run was made under 
the official supervision of the} 
Canadian Automobile Assn., with 
G. M. Shaw riding with Baker 
as official observer for the associ- 





BOTTLE-FED batteries are 
among unusual accessories of- 
fered on 1938 Cadillacs and 
LaSalles. As the water falls in the 
battery cells it is replenished by 
the reserve supply in the three 
containers mounted on the engine 
side of the dash. 
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Henry Ford Brands}Slump ‘Temporary, Artificial 


New Money Theory Held 
Key to Current Problems 


(Continued from Page 1) 


ment, finance, food, industry and 
even the schools. It manifests an 
avariciousness that would con- 
trol everything.” 

Ford explained that he had no 
overnight panacea for what he 
termed the outmoded money sys- 
tem. “But any system,” he added, 
“that seeks profits alone is ter- 
ribly handicapped to begin with. 

“The solution,” Ford said, “lies 
in teaching the coming generation 
the real purpose of money and ‘an 
understanding of a system that 
may have been adequate for so- 
ciety’s needs many years ago, but 
no longer meets its requirements 
today.’ 

“Honest financiers,” Ford went 
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on, “have done a good job of mak- 
ing the present system work as 
well as it has, but there will be a 
new race of ‘financial engineers’ 
coming along whose pride will be 
the social efficiency of the system, 
rather than its profit-making pos- 
sibilities. Their efforts, however, 
may be hindered unless there is.a 
more general understanding of 
the shortcomings of the present 
system.” 

Referring to the great surplus 
the Ford Motor Co. maintains, 
Ford said it was as much part of 
the company’s equipment as are 
the drill presses, blast furnaces 
and assembly lines. 


Tax Repeal Sought 


ATLANTA.—A bill to repeal the 
maintenance tax on trucks and 
other motor vehicles will be intro- 
duced at the coming special session 
of the Georgia legislature by Repre- 
sentative W. B. Cochran. 





Akron Dealers 


W elcome 


Probe by Labor Board 


Special to Automotive Daily News 
AKRON.—The Akron District 
Automobile Dealers Assn., mem- 
bers are “perfectly willing to 
have the national labor relations 
board investigate complaints” 
filed by officers of the Akron 
Automobile Salesmen’s union, 
Secretary Harry Bennett has 
announced. 


Union leaders charge that deal- 
ers broke contracts with the 
union, discriminated against union 
employes and sought to discredit 
the union. They recently filed 
charges with the federal board 
against the association and 22 
Akron district automobile dealers. 


“We feel the charges are 


T OMPANY 
RTIN STREET 


n corporat: 


that we ha 


husiastic 


r the contin 


M*‘ FREEMAN says in his letter, 
reproduced above, that he’s 


as enthusiastic about 


“Breathing Back” Mohair 


Velvet Upholstery as he is about the new 


Chevrolets he’s selling! 


The reason is easy to understand. Not only does 
this fine fabric help him sell the new Chevrolets 
—but it also boosts resale values—and cuts down 
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200 MADISON AVENUE, NEW YORK, N. Y. 
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| groundless and there isn’t a single 
case about which the’ union 
leaders complain that we won't 
be perfectly willing to have the 
board investigate,” Bennett said. 

He declared the association has 
not been formally advised of the 
complaints which C. L. Murray, 
union president, said were sent 
to the labor board. Ed Price, 
business agent of the union, said 
that decision to make formal com- 
plaints was reached after the 
dealers and association officers 
“refused to meet with us or the 





labor conciliator.” 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise.” 


... an increasing demand, each 
year... for mohair velvet upholstery” 


MR. JOE FREEMAN 
President of Milam Chevrolet Co. 
San Antonio, Texas 


reconditioning costs — when those cars come 


back to him as “‘trade-ins.”’ 


Specify your new cars to come through uphol- 


stered with Mohair Velvet 
edged sales advantage! 


and get this double- 
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Parts Sales Index for 10-Month Period Rises 7. DF 


October Sales Rise 12% 
Over Same Month in 1936 


|only two points. This is 2 per 
National Standard Parts Assn./cent below October, 1936, which 
automotive sales index, October | registered 133. The 10 months’ 
sales gained a point over Septem- | average for this year is the same 
ber and stand 12 per cent above/as for last year, with 126. 

October of last year. Average Shop equipment and tools 
monthly sales for the first 10/ shipped to wholesalers in October 
months of this year show an in-/ declined 6 per cent, from 166 in 
crease of 7% per cent ahead of|/September to 156 in October. 
the same period of last year. 


DETROIT. — According to the 


| However, this is still 14 per cent | year, 





registered 151, which is 8 per cent 
|ahead of the same period of 1936. 


Original equipment shipped to 


increased 2% 
tember, registering 242. This is 
33 per cent ahead of October, 
1936. The average index for the 
| first 10 months of this year was 
257 or 45 per cent above the first 
10 months of last year. 


Export shipments for October 


above the same month of 
The average monthly index | 





Replacement parts shipped to/ahead of October, 1936. Average | for the first 10 months registered | 
wholesalers in October dropped | monthly sales for the year to date | 129, showing a 32 per cent in-| 


MORE 
FOR YOUR MONEY 


AT THE 


BOOK-CADILLAC 
HOTEL 


@ Stopping at the Book-Cadillac Hotel 
in Detroit is an inexpensive luxury. 
And once you've tried it, you won't be 
satisfied anywhere else. It's the biggest 
hotel value in Detroit. 

1200 cheerful, modern rooms. . 
modest rates. Friendly service that 
makes you feel right at home. Deli- 
cious food in five beautiful restaurants. 


BOOK-CADILLAC HOTEL 


DETROIT 


W. O. Seelbach, Manager W. J. Chittenden, Jr., 
1200 rooms... minimum rate $3 
National Hotel Management Company, Inc. Ralph Hitz, President 


Resident Manager 


R 





O* your next trip, don’t miss the fa- 
mous Hawaiian Room. It has taken 

New York by storm! Here you will find an authentic Hawaiian } 
setting, complete even to a tropical hurricane with rain, 
thunder and lightning. Dancing nightly to romantic melodies, 
with native songs and dances for your entertainment. 


YouWill Like the Convenience of theLexington 


town office buildings. 
The subways and bus 
lines are but a few short 
blocks away. Each room 
has circulating ice water, 
radio and combination tub 
and shower. Rates from $3.50. 


Like many other wise 
travelers, you will find 
the Lexington most con- 
venient. Located in the B 
heart of the Grand Central 
Area, it is near to the shop- 
ping district and the mid- 


HOTEL LEXINGTON, 


LEXINGTON AVE. AT 48th ST., NEW YORK 
Charles E. Rochester, Managing Director 


.| crease over the same period of | 


last year. 


Sales of ‘Buicks 


| Friday 


| this month, 


Up 11 Per cent 


Over Year Ago | 


FLINT.—W. F. Hufstader, gen- 
eral sales manager, announced 
that domestic retail de- 
| liveries of Buick motor cars dur- 
ing the first 20 days of November 
totaled 13,411 units, 
with 10,492 units in the first 20 
days of the preceding month, a 


gain of 2,919 cars or 27.82 per| 
cent, and compared with 12,025 in | 
the corresponding period of No-| 


vember, 1936, a gain of 1,386 cars 
or 11.52 per cent. 


Buick cars were delivered at re- 
tail 
pared with 5,752 


|sponding period of October, a 


gain of 883 cars or 15.35 per cent. | 
in the period | 
| from Nov. 1 to 23, Buick registra- | 


He added that 
| tions in the Detroit area were the 
| second largest in the country, and 
|that a similar position is being 
| maintained in other large markets. 


Sayles Made President 


Of Norwich Association 
NORWICH, Conn.—Thomas D. 
|Sayles, Mohegan Motors, Ford 


| dealership, has been elected presi- | 
| ter of from two inches to two and 
|a half. The new body provides for 
| the utilization of all possible load- | 
independent service station own- | 


dent of the Norwich 
| Dealers’ Assn. 
Anthony Bernard, representing 


Automobile 


ers, is vice-president; Julian L. 
Williams, Buick dealer, secretary, 
and Edward W. Jewett, 
Swan Co., Cadillac and LaSalle, 
treasurer. 





Chicago’s 





John Burke, Manager 





> National Hotel Management Company, inc. 


vehicle manufacturers in October | 
per cent above Sep- | 


declined from 142 in September to | 
124. However, this is 10 per cent | 
last | 





comparing | 


in the United States com- | 


in the corre-| 


tractive 
| lower through aisle is presented, 





SHOWN HERE IS THE new 


hicle announced this week by the Divco Twin Truck Co. 


- 
y 
eA 


model house-to-house delivery ve- 
The new 


model is designed for businesses with multiple-stop requirements. 


New Divco Model Idles 


Seven Hours on Gallon 


DETROIT.—A new model house- | 
to-house delivery vehicle that is 
claimed to average seven hours | 
of idling on one gallon of gaso- 


line is announced by the Divco- | 
| Twin Truck Co. 
During the second 10 days of | 
Hufstader said, 6,635 | 


The new truck is designed spe- 
cifically for creameries, bakeries, 
dry cleaners, laundries and busi- 
nesses requiring multiple stop ve- 
hicles, a field 
Twin has concentrated for the 
past 10 years. 


Known as Model U, the truck is | 


featured by improved streamlin- 
ing, stylish contours, and an at- 
front end design. 


with the operating pedal far 
enough forward to be clear of the 


|aisle and the steering gear simi- 


larly out of the way. 

Other features of the new model 
include increase in compression 
ratio of from 5.6 to 6.07 to 1, and 
an increase in crankshaft diame- 


with materially in- 
in front. 


ing space, 
creased loading space 


| Due to the closeness of the driver 
A. Gl 
| materially improved. 


to the windshield, his vision is 


Side windows are rotating type, 


“CONGRESS HOTEL 
A 1938 MODEL” 


... says Detroit 
Automobile Executive 


Up-to-the-minute...and then some... 
that's the automobile man’s motto. And 
that's our policy, too. Those new Congress 
rocms may not be streamlined but they 
certainly are sparkling, new and com- 
fortable. And the gay new restaurants 
and delicious food make the Congress 
favorite dining place. 


CONGRESS HOTEL 


9S0 rooms... 


minimum rate $3 


Chicago 


in which Divco- | 


A| 


permitting good ventilation. Book 
| pocket is conveniently located in 
the front end of the roof in the 
| windshield header, while the in- 
strument panel is widened to pro- 
| vide room for an open route book. 


Added comfort is afforded by 
a driver’s seat with a back.: Seat 
is adjustable to two positions. 
Seat can be folded up and placed 
in a socket on rear cross panel 
when not in use. 

An exceptionally large space 
under the front floor supplies 
storage space for driver’s rubber 
overcoat, boots and similar items. 


Trucks Get Check-up 
For Ky. Road Data 


LOUISVILLE—Weighing trucks 
and busses at a scale station con- 
structed by the Kentucky high- 
way planning survey on the Dixie 
highway, a mile south of Waverly 
Hills, started this week with a 
crew of five checking all com- 
mercial vehicles enroute to Louis- 
ville. 

The purpose of the check, to be 
made daily and to continue six 
weeks, is to obtain engineering 
data for planning future road 
construction. 





Ralph Hitz, President 
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New Ind. Drivers’ License 
Law Provisions Outlined 


Chris 
Sinsabaugh 


(Continued from Page 1) 
necessary because the appointee | ered the goods. Another job was to 


has the same kind of horror for | 
this color of writing fluid. And 
also he is not superstitious, not 
even when a black cat crosses his 
path on his way to his office, and 
@ review of the four years as 
Oldsmobile chief has exploded the 
myth about Friday the 13th—it 
isn’t unlucky, at least not for 
McCuen. 


Let’s look at the record, as a| 
certain gentleman given to wear- 
ing a brown derby and who once | 
ran for president of the United | 
States used to say when he was 
governor of New York state. The 
column has done so and begs to 
report that the figures show that 
the McCuen administration has} 
built and sold 670,000 Oldsmobiles, 
counting in ’33, and including ex- 
port as well as domestic. The 
retail value of the cars and the 
accompanying parts, etc., runs to 
the astonishing total of $671,074,- 
203. And the total payroll, with 
’37 estimated, will have run to 
$52,911,495 when we tear the last 
leaf off this year’s calendar. 

oJ * * 

BREAKING DOWN these facts | 
and figures, it is discovered that | 
in '32 Oldsmobile production and | 
sales were at the bottom of the} 
barrel—a mere 17,000. The next 
year °33, was an improvement, 
36,072, but then McCuen was at/| 
the helm only the last two months. 
Then things started to hum out at | 
Lansing and the ‘34 count was| 
82,149. In '35 it was 182,491 and in| 
’°36 187,150. At the end of this year 
it is estimated that there will have | 
been 225,000 produced. Right now 
there have been 191,000 units run 
off the assembly line. This will 
come close to the capacity of the 
plant, which is estimated at a nor- 
mal 250,000 per year. 

On the °’38 model production | 
there had been 36,222 turned out} 
as of a week ago Wednesday} 
when these facts were garnered. | 
As of Nov. 1 a year ago only 1,100) 
had been turned out; the same 
time this year 25,000 had been 
built. October sales are estimated 
to have been 11,982 and showing | 
how closely this McCuen figures, 
the projection had been 12,000. 

* € . 


ALL THIS TIME McCuen has} 
not overlooked plant expansion | 
and it is estimated that the pres- | 
ent administration has spent more | 
than $21,000,000 on this, including | 
of course retooling for the new 
models as they have come along. | 
Included in this is something like | 
$750,000 spent on the construction | 
of an engineering building, which 
included a big auditorium of a ca- | 
pacity of around 1,500, which is | 
used for meetings and the like. I | 
doubt if any other company in the | 
industry has anything in this line | 
that can beat this apple of the) 
McCuen eye. 

* ” * | 

HOW DID Charley McCuen be- 
come an automobile engineer, a 
profession which has landed him | 
as high command in a powerful 
General Motors unit? Well, that’s 
an interesting story, a romantic} 
tale of a youngster who pulled 
himself up by his bootstraps. He’s 
a self-made man, if there ever was 
one. Orphaned at 12 in Stockton, 
California, where he was born, he 
had only had three years in gram- 
mar school when he started to 
work as a sort of roustabout in a 
terra cotta plant in South San 
Francisco. He had a natural flair 
for drafting and as a kid he soon 
got into the plant’s drafting 
department. 

Next he got a job as a carpen- 
ter in Swift’s packing plant in San 
Francisco and soon was given the 
job of rebuilding the plant while 
it still was in operation. It was 
while with Swift he was given the 
job of bossing the washing of 
10,000 head of cattle in 24 hours, 
cattle which had to be shipped 
back to Texas for fattening, after 
a disinfecting bath required by 
the government. Directing 200 
men, this 16-year-old boy who 
then was only getting $12 a week 
and working 10 hours a day, deliv- 





build a plant for taking the wool 
off hides from slaughtered sheep. 
* * * 


IT WAS WHILE he was in the! 
12 | 


railroad business, working 
hours a day and seven days a 


| week for $18 a week, that he de- 


cided to really study engineering. 


So he went to the Polytechnic} 
|College of Engineering in Oak-| 
land, doing some teaching himself | 
and also acting as night janitor to | 


work his way through. He com- 


pleted a four-year course in two| 
years and didn’t wait for the grad-| 


uation ceremonies. But the other 
day the belated diploma came to 
his desk in Lansing, certifying he 


is a bachelor of science and had| 


graduated in mathematics, en- 
gineering, drawing and chemistry. 
om 7 ° 


E’S a swell kid. Got a lot of 


possibilities. 


In 1938, a good many like 
him (about two million boys and 
girls of high-school age) will get 
behind an automobile wheel for the 
first time. They’ve got everything 
it takes to make good drivers. Yet 
they’re the worst in the world! 

They kill themselves. They kill 
others. They have twice as many 
accidents as people twice their age. 
Of every hundred youngsters six- 
teen years old today, 77 will be in- 
jured by automobiles—and about 


12 of those will die. 


this line in 1909 when F. W. Cole, 


/a cousin of Joe Cole of Indian- 


apolis, builder of the Cole car, who 
was operating the Cole-California 
Motor Co. in San Francisco, put 
him to work designing a six-cylin- 
der overhead valve engine for the 
California car he was putting on 
the market. The operation was a 
success but the patient died, for 
the California car folded up after 
25 of them had been built. But 
that wasn’t because of the engine. 
° ° * 


THEN CAME a couple of other 
jobs and then the Panama Ex- 
position in San Francisco, where 
young McCuen became _ infatu- 
ated with a beautiful white 
Packard which was displayed in 


| 
| Special to Automotive Daily News 

SOUTH BEND. — No person 
|}under 18 years of age, nor any 
|} person with less than one year’s 
j}experience in driving an auto- 
|mobile, will be issued an uncon- 
ditional driver’s license in Indiana 
for 1938. 

Indiana’s new drivers’ license 
j}act becomes effective Jan. 1, and 
|provides five classes of licenses 
|for automobile operators: begin- 
|ners’ permits; beginners’ licenses; 
| operators’ licenses; 
jlicenses, and _ public 
chauffeurs’ licenses. 


passenger 


chauffeurs’ | 


19 


ator, sitting in the driver’s com- 
partment; that at the end of three 
months, applicant must take a 
driver’s examination; that appli- 
cation for a beginner's license for 
a minor between the ages of 16 
and 18 years must be counter- 
signed by a parent or guardian 
who is_ responsible for’ the 
minor’s acts. 

The beginner’s license like the 
beginner’s permit, is not a regu- 
lar operator’s license. It is issued 
to provide an additional proba- 
tionary period for the driver who 


| became greater 





a big glass case. The hankering 
to be an automobile engineer 
and greater, so|18 years of age, 
the youngster sat down 
scanned the roster of the Society! motor vehicle for 
of Automotive Engineers. 





provide 
Hunt, then Packard engineer and|may drive only 


(Continued on Page 23, Col. 1) 


Any person who is 16 and under | 
or 
and |over 18 years who has operated a 
less than 
He | year, shall make application after 
picked out half a dozen names/ Dec. 10 for a beginner’s permit. 
|and wrote applications for a job.| 
|The only answer was from O. E. | permit 
AUTOMOBILE -MINDED even| 
then, he got his first chance in! 


Conditions under 
that 
when 
panied by an experienced oper- 


|is under 18 years of age and also 
for the driver who is more than 
18 but is just learning to drive. 
Persons who have had their 
drivers’ licenses suspended or re- 
voked are not issued regular op- 
|}erators’ licenses but are required 
to operate on a beginner’s license 
for one year and make monthly 
reports the same as_ beginners. 


any person | 


one 
a beginner’s 


the holder 
accom- | 





KELLER F 


Enough of the horror facts. There 
are plenty more—but a few should 
serve as opportunity’s knock for 
some motor-car manufacturer. 

These boys and girls need instruc- 
tion...need to know the rules of the 
road ... respect for motor-vehicle 
laws ... caution and common sense 
when they’re behind the wheel. 

A lot has been done, of course, to 
teach them how to drive. THE 
AMERICAN BOY is working at the 
job, an ever-increasing amount of 
work is being done in the schools. 
But no motor-car company is con- 
spicuously identified with the effort. 


Logically, it is the manufacturer’s 
opportunity. And he will earn the 
good-will of parents, and will have 
these boys and girls for customers 
for the rest of their lives! 

THE AMERICAN BOY has given 
the subject a great deal of thought 
and study. Out of this has come con- 
structive thought and suggestion. 
May we talk over this subject with 
you, Mr. Motor-car Manufacturer? 


Founded 
182 


Oy 


The A YOUTH'S COMPANION 


combined wit 


merican 


DETROIT, MICHIGAN 
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Dealers Found Cautious on Used Car Allowances 


Newer Used Car Turnover 


Slow; New Car Demand Good| 


(Continue saad free. Page 3) 


sales are now “excellent” but sales | 
in the wholesale division are off. | 
Used car sales are 20 per cent be- 


Denver Dealers View 
Lull as Only Temporary 


| price field including 1937 models} 
}and even below that year. While 
DENVER.—This city’s annual | 


By IRA R. ALEXANDER 
Staff Correspondent, ADN 


automobile show, held in the city 


auditorium last week, was a suc-| 


cess both from the standpoint of 
attendance and sales. Twenty 
thousand persons paid admission 
to the show, according to Thomas 
Braden, secretary of the Denver 
Automobile Dealers Assn. 

He also stated that the show not 
only quickened interest in the 
1938 models, but it also served to 
stimulate dealer morale. Sales on 
the floor and live prospects were 
far ahead of previous years. 

Lull Is Temporary 

“There is a lull in sales of new 
and used cars in the Denver area 
at the present time,” said C. F. 
Morrell, general manager of 
Cullen - Thompson Motor Co., 
Chrysler and Plymouth distrib- 
utors, “but we feel certain that 
it is only temporary and has been 
brought on by the slump in the 
stock market.” 

Dan Dunievitz, sales manager 
of Tom Bott-rill, Inc., Hudson and 
Terraplane distributors, says that 
his firm is moving slowly in re- 
gard to trade-ins at the present 
time. “We are fortunate in not 
having any larger stock of used 
cars than we have,” he said. There 
are at this time 90 used cars on 
our hands and our new car stock 
numbers 50 units. 

“In our used car department 
cars $100 and below are moving 
well as are also the late models. 
The models in between those two 
classifications are moving 
slowly. We have no new 1937 


models on hand.” 
Stocked With ’37’s 


Dunievitz said that the chief | 


difficulty in accepting 1937 used 
cars in trade against 1938 cars 
was the fact that such a deal calls 
for two or three trade-downs 
before all the cash is gathered. 
Chevrolet and Ford dealers, 
with their large volume of new 
ear sales during the year, report 
large stocks of used cars on hand 
with the late models moving best 


along with the cars of the low-| 


Coming Events 


NOVEMBER 
27-Dec. 4—Kansas City, Mo. Automobile Show. 


DECEMBER 


1- 5—Peoria, I11. Automobile Show. 

3- 4—Chicago. Motor and Equipment Whole 
salers Assn. 

5- 9—Amarillo, Tex. Automobile Show. 

6-11—Chicago. ASI Show, Navy Pier. 

8-10—Flint, Mich. SAE National Production 
Meeting. 

i1-13—New Orleans. Automobile Show. 


JANUARY 


17-21—Cleveland. American 
Assn. Conclave. 


Road Builders 


Every one 
knows the 
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eH. Bennett. Manager 
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Claud 


| here. The drop in the stock mar- 





very | 


| expect it to be this year. 





low normal but stocks are in good | 
shape with 1934 and 1935 models 
moving slowest. 


Ford dealers have not a stock of 
1938 models on hand as yet they 
are well stocked with ’37s. 
Thomas M. Ray, west coast 
regional manager for Pontiac who 
attended the Denver show, spoke 
for dealers of that car. He said: 
“All experts to the contrary not- 
withstanding, I predict business is 
on the upgrade. It is particularly 
promising in my territory. My 
visit in Denver convinces me that 
the same business upturn is due 


ket means nothing. It will go back 
up as neatly as it nose-dived. 
Those who were sold out in mar- 
ginal operations may have lost 
something, but their loss was 
somebody else’s gain. If crops 
were destroyed by a grasshopper 
invasion, or there was a shortage 
of water for irrigation, that would 
means a real dollar and cents loss. 
As long as people have the money 
or credit to make their purchases 
in accustomed quantities, there 
can be no depression.” 
Sees Good Sales 

“There is some slackening of 
sales of new and used cars right 
now,” said E. Jack Beatty, Hos- 
kins-Beatty Motor Co., (Olds- 
mobile), “and we have a large 
number of prospects that are 


|and used cars ahead in this sec- 


| per cent ahead of 1936, but the | 





holding back for some reason or 
other. It is nothing serious, how- | 
ever, as we see it and we expect | 
a good December sale of cars. We 


|are not planning any special sales 


campaign for Christmas business 
as business has always been good 
during that month with us and we 


“In our used car department | 


Figures supplied by R. L 


STATES 


achetresneegateemeiemeeele 

Total, 39 States "37 

for October 86 
Aalabama "SF 
"36 
37 
"36 
37 | 
36 | 
"37 
"36 
"37 
36 


Colorado 
Kentucky 
Nebraska 


Tennessee 


| been improved noticeably by the 


| 7 


le models from 1934 to 1937 are sell- | 


lars best. From 1929 to 1933 there 
are very little sales. The great- 


est draw-back in taking 1937 used | 


cars in trade on 1938s is the fact 
| that people want too much for 
| their cars, making it impossible to 
make a profitable deal. We 


inform anyone approaching us on 


| the subject. It is our opinion that 
the increasing prices of this year’s | 
|models has served to stimulate 
| demand 
| cars.” 


for late model used 


Distributors and dealers from 
outside of Denver who attended 
the automobile show point to the 
fact that farmers in the state this | 


year harvested good crops. This, 
they say, means sales of both new | 


tion. 


Show Crowds 


Halt Pessimism 


By CHARLES B. BARR 
Staff Correspondent, ADN 

HARTFORD, Conn.—Highly sat- 
isfactory attendance totals at the 
Hartford and New Haven shows 
last week have helped materially 
to stem a tide of pessimism 
among dealers in these two major 
Connecticut markets. While im- 
mediate prospects indicate a slow 
winter, with large stocks of late 
model used cars to be carried 
through the season, public inter- 
est manifest at the shows points 
to a good spring. 

Attendance during the first five 
days of the Hartford show ran 15 





final figure showed only a slight | 
increase because of rain on the| 
last two days. Reports from New 
Haven indicated a similarly good 
showing. 

Arthur A. Nielsen, of John P. 
Nielsen & Sons Co., Hartford, dis- | 
tributor of Hupmobile in Con-| 
necticut, western Massachusetts | 
and Vermont, and a National 
Automobile Dealers’ Assn. direc- 
tor, told ADN that the morale of 
both dealers and salesmen had 


are | 
not interested in such trades and | 


| tile belts. 
| stock of 1937 models on hand, he | 
declared, adding that factory pro-| 





Hartford show. 
One dealer in the medium priced | 


field took 20 bona fide orders at 
the show, eight of which were 
“first contacts, 
prospects’ names. 
the show, salesmen have been 
given impetus, he pointed out. 
Reviewing the situation through- 
out his New England territory, 


Nielsen said that used car stocks | 


generally are “very high and not 
moving,” particularly in the tex- 


duction was not stopped 
enough this summer. 


Some Are Worried 


Harry M. Sloate, Hartford Chev- | 
rolet dealer who is president of | 


the Connecticut Automotive 
Trades Assn., Inc., 


1936 and ’37 models are 
worried, but others feel the out- 
look points to a year equaling 
1937. 

Tightening of credit by the fi- 
nance companies is viewed with 
favor by dealers in this area, 
Sloate said, pointing out that the 
limit for terms is now 24 months 
for new cars and 18 for used. He 
expressed belief that this schedule 
will eventually be brought down 
to 18 and 12, respectively, and 
commented that under that ar- 
rangement people who should buy 
used cars will go back into their 
proper bracket instead of taking 


” and collected 104 | 
As a result of | 


There is still a heavy | 


soon | 


commented | 
|that dealers who are loaded up| 
| with 


advantage of excessively long 
| terms on new cars. 

A disturbing factor in this mar- 
ket is the large amount of dis- 
tress selling on good used cars 
and unsold 1937 models, Sloate 
said. He expects a healthier used 
car situation in the future. 

Arguing that the price of 1938 
models would show a material 
increase, many dealers forced the 
market during the summer and 
| early fall, selling '37s to people 
who would normally trade for a 
38. As a result, fall sales of ’38s 
have dropped off and the average 
dealer finds himself with from 
| $30,000 to $50,000 worth of used 
cars, nearly all late models. Prac- 
tically every dealer has some un- 
sold ’37s on hand as well. 


Forces Prices Down 

The Connecticut Automotive 
Trades Assn. has taken an effec- 
tive part in the effort to improve 
market conditions by sponsoring 
a series of meetings throughout 
the state, at each of which Presi- 
dent Sloate has advocated that 
beginning with the announcement 
of new models, dealers should 
mark down their used car stock 
to prices one year older. Thus, on 
the announcement day for 1938 
models, ’37s are dropped $100. In 
Hartford, New Haven and several 
other cities, two or more leading 
dealers have taken the initiative 
on this program and forced prices 
down throughout their market. 


| 





Enthusiasm is High 
As Milwaukee Show Ends 


Special to Automotive Daily News 

MILWAUKEE. — Considerable 
optimism was reflected by dealers 
at the close of the 30th annual 
automobile show in the Milwau- 
kee auditorium Wednesday. The 
eight-day event—the first in the 
history of the show to open in the 
middle of the week—attracted ap- 
proximately 100,000 visitors, with 
interest in the new models re- 
ported as being brisk. 

For the most part, dealers feel 
that the show will serve as a 


stimufant toward stepping up new | 


car sales. It was pointed out that 
attendance at the 1937 show was 


satisfactory in view of the fact 
that the event stood on its merits 
without the benefit of floor shows 
or vaudeville acts, the only enter- 
tainment being an orchestra and 
soloist. 

Because sales have been slow, 
dealers in most cases have suf- 
ficient new cars on hand. Their 
present problem is to reduce their 
used car stocks, which in most 
instances are high, in relation to 
turnover. 

It is still too early for most 
| dealers to determine whether the 

(Continued on Page 21, Col. 1) 
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Dealers Found Cautious on Used Car Allowances 


Newer Used Car Turnover 


Slow; New Car Demand Good 


(Continued from Page 20) 


increased prices on new cars will 
materially strengthen the late 
model used car market. Some 
dealers are of the opinion that if 
this were in the spring, such 
should be the case, but until new 
car sales begin to pick up, they 
believe it will fail to have this} 
effect. 

Some dealers report a sales re- | 
sistance to later model used cars 
because of the price they are 
forced to ask for these automo- 
biles, the public contending that 
it is too high in relation to the 
new car prices. Likewise dealers 
are faced with the necessity of 
giving comparatively high price 
allowances on late model used 
cars in trade against 1938 cars, 


New, Used Cars I 





which they are then unable to 
dispose of. 
Dealers feel 


they can realize 


that as soon as 
some of the 


money they have tied up in used | 


cars, they will be able to increase 
their new car inventories accord- 
ingly. For the most part, the 
Wisconsin dealer licensing law is 
regarded by many dealers as their 
salvation 
business on a firmer footing. 
Generally speaking, 1937 cars 
have been pretty well disposed of 
by dealers, although some makes 
are still not entirely cleared. It is 
anticipated, however, that busi- 
ness will show a gradual improve- 
ment and thereby 
somewhat spotty market. 


Moving 


At Slower Pace in Syracuse 


By J. BURR BELL 
Staff Correspondent, ADN 

SYRACUSE, N. Y.—A survey of 
the retail automobile situation in 
Syracuse reveals that sentiment 
among dealers was strengthened | 
by the recent local show with its 
record-breaking attendance of 
more than 35,000 persons, this be- | 
ing particularly true in the case of | 
dealers exhibiting certain out-| 
standing 1938 models. 

It is generally admitted, how-| 
ever, that both new and used cars 
are moving very slowly this 
month, due to the nation-wide | 
business “recession” and low stock 
market values. As one dealer 
pointed out this week, persons 
who do not own a share of stock, 
may be influenced by fear of what 
may happen, when they see se- 
curities slipping, and as a result 
postpone purchase of a new car. 

Second only to definite improve- 
ment in the industrial outlook, the | 
development most needed to stim- | 
ulate used car sales, according to 
one prominent local dealer, is a 





revision of financing 
making the used car terms equal | 
or better than those applied to | 


stabilize a 


toward placing their | 


charges, 


ADN Production 


Fstimate 


Losses due to 
the holiday - 
curtailed work 
week and labor 


ills dropped the | 
current week’s | 


production of 
cars and trucks 
to 66,610 units, 
compared with 
a revised total 
of 87,860 the 
previous week 
and 98,800 in 
the same week 
a year ago, 
when Ford op- 
erations were 
at normal. 


Following re- 
peated delays, 
the latter com- 
pany gave in- 
dication this 
week that op- 


erations are at! 





new cars. This dealer also urges | 


that some sort of factory allow- | 


ance be made for junking used 
cars not fit for reconditioning. 


In most cases, 


it appears that | 


used car inventories are unusually | 


heavy in relation to rate of sales, 


and in some instances run as high | 


as 90 or 120 days turnover. 


While inventories on 1938 mod-| 


|els are up, as a result of the slow- 


ness with which the new sales 
movement is starting, there is not 
a big stock of 1937 models here. 


Overstocking 
Is Not Feared 
By H. J. SILBAR 


Staff Correspondent, ADN 
GRAND RAPIDS, Mich. 


'Grand Rapids automobile show, 


held recently in Civic Auditorium, 


ithe show had anticipated. 


last near nor- 
malecy, and 
raised hopes 
that the indus- 


try’s output in| 


future weeks 
will attain pro- 
portions com- 
parable to a 





has proved to be more of a suc- 


cess, from all angles, than most | 


of the car dealers exhibiting at 
It is 


| generally felt among members of 


the Grand Rapids Car Dealers’ 
Assn., which sponsored the auto 


| show, that this apparent success 


— The | 


of the exposition has been re- 
flected in automobile sales here. 


Sales in the used car field are 


now being almost totally confined | 


| to those cars in the higher-priced 


brackets. It has been found that 


46 STATES FOR OCTOBER, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. States still missing are: Mississippi and New York. 
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Passenger Car Registrations 
Nine Months Plus 46 States for October, 1937-1936 


Oct. Oct. 
(46 States) Pos. 


32,090 | 2] 
41,477 | 1] 
Plymouth 2 | 3] 
Dodge 14,651 4] 
Pontiac 397 6 


Make 


| Buick 
Oldsmobile 
1,697 | 
3,826 |1: 
5,976 
4,231 
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2,637 
2,774 
2,220 
1,190 |16] 
829 |17] 
38 |18] 
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Packard 
Hudson-Terra. 
Chrysler 

De 
Studebaker 
Nash-Lafayette 
Willys 
Cad.-LaSalle 
Lincoln 
Graham 
Auburn-Cord 
Pierce-Arrow 
Mise. 


Soto 
9 
}14] 
j13] 


\15] 


9 


+Includes 160 Hupmobiles 








1934 are selling at all, and that 
the sales on models from 1934 on 
are being confined to those cars 
in the better class field. 
cheaper models are definitely not 
selling. 


652,220 | 2 
406,151 | 3] 
225,619 
186, 12 22 
167,824 
165,187 


| +3,057,229 


The | near normal 


Few dealers are expressing fear | 
|that they have overstocked their | 


}used car inventories. 


Wyo. Foresees 
'°38 Above 1937 


By JAMES R. LOWELL 

| Staff Correspondent, ADN 
CHEYENNE, Wyo.— Wyoming 
automobile dealers believe that 
unless something 


happens, new car sales in 1938 


will be better than 1937, what with | 


state economic conditions listed 
as bright at this time. F. S. Knox, 
Chevrolet dealer at Cheyenne, 


*Not Including Wisconsin for July, 


August or September, 1937. 
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few car models farther back than pointed out that strike troubles 


curtailed delivery and, hence, sales 
this year for a number of dealers, 
and with production conditions 
next year an in- 
crease in new car sales can be 
expected in Wyoming. 

Most dealers of the state are 
well satisfied with 1937 new car 


| and truck sales which are slightly 


above 1936, according to H. M. 


| Symons, president of the Wyom- 


| accurate 
| automotive perspective. 


jing Automobile Dealers’ 
}and Buick 
| Wyoming motorists and truckers 





Assn., 
dealer at Cheyenne. 


paid out $585,498 for vehicle li- 
censes up to Nov. 1, or $53,006 
more than they spent for permits 
over the 10-month period a year 
ago. As an example of the in- 
crease in registrations in the 
state, receipts for license fees at 
the secretary of state’s office up 
to Nov. 1 were $44,947 ahead of 
the total taken throughout the 12 
months of 1936. 


C. J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an 
analysis of the Street’s 
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WITH NICKEL CAST IRON 


Oa) po ~~ 


Kentucky 


a 


Nebraska 
It takes more than a cursory 


examination of the 1938 motor 
cars to appreciate how new ma- 
terials are making it possible to 
improve performance without in- 
creasing weight and without sac- 
rificing economy. One of these 
obscure features is a new clutch 
housing made from Nickel alloy 
iron. When made from the high- 
grade Nickel alloy casting, the 
housing offers a_ sturdier and 
more durable support for the 
transmission which carries a 
long rear extension, supporting 
the propeller shaft. This is but 
one example of how the strong 
Nickel alloy iron castings are 
being used to develop advanced 
engineering design without sac- 
rifice in size or 
weight or per- 
formance. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Motor Averages 
Reflect Erratic 


Stock Movement| 


By C. J. ALEXANDER 
Staff Correspondent, ADN 
NEW YORK.—With both ad- 


ministration and business leaders | 


now taking a more conciliatory at- 
titude in their discussion of cur- 
rent problems, 
ances from Washington that some 
of the mistakes in tax legislation 
made in recent years will be cor- 
rected, the business world as re- 


flected by Wall Street is waiting | 


for “wildcat labor uprisings to 
subside” and the automobile in- 
dustry to step up its production 
schedules. 

The announcement of details of 
its lines of cars by Ford Motor 
Co. next Tuesday is being awaited 
here with a good deal of interest. 
Ford’s resumption of operations 
on a volume scale is expected to 
help the automotive picture gen- 
erally. 

The two industries’ being 
watched most carefully at this 
time are automotive and steel. 
Disappointment over failure of 
steel orders from the automobile 
makers to develop in volume is 
one of the chief causes of recent 
gloom in the Street. 

This has been a week of erratic 
stock movements. In the period 
covered by the ADWN stock price 
averages, the rallies failed to off- 
set the declines. 

The ADWN stock price averages 
for Nov. 24 compared as follows 
with the week preceding and a 


year ago: 
This 

Week Change J 
22.66 —3.53 52.5! 
23.83 -—3.70 55. 


Last 
Week 
24 Motors 
10 Car-Truck Co’'s...27 
10 Parts-Access 21.33 —3.04 
4 Tire. Rubbers .--21.65 19.19 -—-2.46 33.26 
Year-end dividend declarations 
are plentiful in the automotive 
industry despite the slowing up 
in business activity. The effect of 
the tax on undistributed profits 
still is being felt and corporations 
are being forced to pay out more 
of their earnings than they might 
otherwise distribute. 
The strong cash position of the 


industry, however, offsets largely | 
the dangers of weakening of com- | 


panies by these payments. 


Perfect Circle declared an ex- | 


tra of 75 cents in addition to the 
regular of 50 cents, both payable 
Dec. 20. Briggs & Stratton de- 


Republic Sheet Mill 


Operations Centered | 


MASSILLON, O.— Simulta- 


neously with the announcement | 
that the last open hearth furnace | 
had been taken out of operation | 
here came news this week that the | 
Republic Steel Corp. would center | 


its sheet mill operations here. 
Sheet orders, which otherwise 
would be processed 
plants in other cities, will 
worked out here, it was 


be 


on good schedule. Resumption of 
operations in the open hearth di- 


vision will depend on how rapidly | 


orders are received, officials said. 


Huber Elected I eas 


Of Ex-Cell-O Corp. | 
DETROIT.—Phil Huber, former | 


and with assur- | 
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Street Again Looks to Motor Industry to Lead 


clared 75 cents on its common, 
payable Dec. 15. 

Bohn Aluminum & Brass de- 
|clared $1.25 payable Dec. 21, and 
Thermoid Co. declared the regu- 
|lar of 75 cents on its preferred, 
| payable Dec. 15. Electric Storage 
Battery declared a 1937 final of 
$1 on its common and participat- 
|ing preferred, payable Dec. 21. 

American Chain & Cable de- 
clared 50 cents on its common 
and the regular quarterly of $1.25 
on its preferred, both payable 
| Dec. 15. Budd Wheel 


per cent participating preferred, 
both payable Dec. 31. 

Raybestos-Manhattan, Inc., de- 
clared 50 cents on its capital 
stock, payable Dec. 15, and Yel- 
low Truck & Coach declared $1.75 
on its $7 preferred, payable Dec. 
23. McCord Radiator & Mfg. de- 
clared 1 share of funding stock 
on each share of Class A held, 
one-half payable Dec. 15 and the 
remainder Jan. 10. 

B. F. Goodrich declared the 
regular quarterly of $1.25 on its 
$5 peenennen, nines Dec. 22. 


New Plant Is Ovens 


By Baker Equipment 
RICHMOND, Va.— The Baker 
Equipment Engineering Co., 
manufacturers and _ distributors, 
has opened a new plant here, ac- 
cording to President Joseph B. 
Baker. The present plant has 65,- 
000 square feet of floor space. 
The firm is distributor for Gar 
Wood hoists and bodies, Gar 
Wood tanks and Gar Wood Mead- 
Morrison winches and derricks. 
The company also manufactures 
Baker trailers, commercial and 
public utility bodies, and are dis- 
tributors for other associated 
truck equipment. 


ED 


Bendix Gets Contract 


WASHINGTON. — Bendix Radio 
Corp. has been awarded a war de- 
partment contract of $1,039,367 for 
radio equipment. 

William Ogg 
cartoons appear exclusively in Auto- 
motive Daily News. 





in Republic | 


said, | 
enabling the sheet mill to operate | 


NEW YORK 





Allis Chalmers Mfg 
American C. & F 
American Chain 
Auburn Auto 

Bendix Aviation..... 
Beth. Steel 


Briggs Mfg 
Budd Mfg. 
Budd Wheel Co. 


Chrysler 
Clark Equip 
Cleveland Gr. 


Com. 

Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton 


vice-president and assistant gen- | 


eral manager of the Ex-Cell-O 


Corp., this week was elected presi- | 


dent and general manager at a 
meeting of the board. Huber suc- 
ceeds N. A. Woodworth, who re- 
signed because of ill health. 

H. G. Bixby, assistant secretary 
since 1929 and controller since 
1932, was elected secretary, treas- 
urer and director. 


_Improvements Made 

CANTON, O.—Timken Roller 
Bearing Co. reports that approxi- 
mately $350,000 worth of specially- 
built new equipment has been in- 
stalled during the last year to keep 
pace with the steadily increasing de- 
mand for railroad driving axle 
bearings, 


Federal Motor 
Firestone T. & R 
Gabriel Co. 


Hupp Motor 
Inter. Harvester 
Johns- Manville 
Kelsey-Hayes W 


declared | 
regular of $1.75 and a participat- | 
ing dividend of 25 cents on its 7} 


Fitzgerald’s famous | 
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Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





New York, Friday, Nov. 26 (3:31 P.M.)—Automotive stocks 


enjoyed a nice rally today. 


Closing with gains of around 


two or more points in some instances. There was a 
better feeling in the market generally and motors were 
among the stronger groups. 


Automotive Finance Cases 


Postponed to December 13 


Special to Automotive Daily News 

WASHINGTON. — General Mo- 
tors was believed here to be un- 
willing to sign the consent decree 
which had been advanced as a 
means of setting the year-old 
“anti-trust” controversy which 
has been waged between the gov- 
ernment and GM, Chrysler and 
Ford. Federal grand jury investi- 
gation of the charges instituted 
in Milwaukee were postponed 
until Dec. 13. 


The cases are based on com- 
plaints to the government that the 
companies required dealers to fi- 
nance retail sales through com- 
pany-chosen credit firms; Chrys- 
fer through Commercial Credit 
Corp., Ford through Universal 
Credit Co., and General Motors 
through GMAC. Russell Hardy, 
special assistant attorney general, 
has been shuttling back and forth 
between Washington and Mil- 
waukee, participating both in the 
grand jury inquisition and settle- 
ment negotiations here. 

Quite an apparent effort is be- 
ing made by politicians here to in- 
duce Robert H. Jackson, assistant 
attorney general in charge of anti- 
trust prosecutions, to make these 
cases part of the current anti- 
trust ballyhoo, which already in- 
volves aluminum, lead and oil. 


| Thus far, however, this drive has | creased. 


not borne fruit. The government 
is believed to seek a consent de- 
cree whereby the automobile 
manufacturers would divorce 
themselves entirely from the fi- 
nancing business. Anti-trust suits 
have not been eminently success- 
ful in recent years and representa- 
tives of the automobile companies 
are said to have pointed out to 
Justice officials that in the pres- 
ent business recession any radical 
changes in automobile selling 
methods could hardly be expected 
to help matters. 


Car Insurance Rate 


Boost Likely in Tex. 
AUSTIN, Tex.—R. G. Waters, 
casualty insurance commissioner, 
said in his annual report this 
week that Texas faces the loss of 
its rank as the state with the low- 
est rates on automobile insurance, 
unless the number of accidents is 
reduced. 

“With mounting accidents,” 
Waters declared, “there is a 
strong possibility that rate in- 
creases may be required for auto- 
mobile insurance. Despite 
work of safety organizations, the 
frequency and severity of acci- 
dents during the year has not de- 


AUTOMOTIVE STOCK QUOTATIONS 
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Pacific 
Packard 
Raybestos 

Reo Motor 
Republic Steel Corp 


Ludlum Steel 
Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp 
Kelv 


Mills 


Sparks-Withington ............... 
Spicer Mfg 
Stewart-Warner 


Studebaker 


Thompson Products 
Timken-Det. 

Timken Roller Bear 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M 
White Motors 

Willys Overland 
Yellow Truck 

Young Spring & Wire 


CHICAGO 


Borg-Warner 
Houdaille-Hershey B 


DETROIT 


Bower Roller Bearing 
Ex-Cell-O Aircraft & Tool 
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New Firestone 
Plant in Mass. 
Ready in 1938 


FALL RIVER, Mass.—The 
Firestone Rubber & Latex Prod- 
ucts Co. is the name of the new 
Massachusetts subsidiary of the 
Firestone Tire & Rubber Co. Its 
capitalization is $1,000,000 repre- 
senting 10,000 shares at $100 par 
value. 

The officers are chairman of 
the board, Harvey S. Firestone 
of Akron; H. C. Miller, Akron, 
president; Timothy F. Doyle, 
Akron, treasurer; John H. Joss, 
Akron, secretary; Richard K. 
Hawes, Westport Harbor, clerk. 
The board of directors include 
Firestone, Miller, Hawes, Presi- 
dent John W. Thomas, of the 
Firestone Rubber Co. and At- 
torney Lincoln P. Holmes, of Fall 
River. 

Miller, while here for a few 
days, said that, due to repairs on 
the buildings taken over recently, 
construction of tanks and in- 
stallation of machinery, the plant 
will not be in operation until next 
spring. 

“However, this will not be in 
the nature of a new develop- 
ment,” Miller said. “We feel there 
is a big field for rubber products 
and we shall establish a labora- 
tory in our new plant to experi- 
ment along the lines of research 
at Akron. 


Miller said Fall River was 
chosen for the new plant because 
it has an excellent supply of cold 
fresh water and a harbor where 
ships with crude rubber from 
Firestone plantations in Liberia, 
Africa, may bring their cargoes 
direct to the factory. The com- 
pany expects to use 20,000,000 
gallons of fresh water daily. A 
refrigerating plant may be built 
to cool the water in summer and 
drilling of artesian wells is under 
consideration. A railroad siding 
will be started soon. 


Letter Box 


(Continued from Page 6) 


meat weeks. In other words, their 
husbands have secured an in- 
crease in their wages, the high- 
est ever given in the history of 
this country, and they are per- 
fectly satisfied as far as their 
wages are concerned for the time 
being, but they want to buy the 
things that they eat at the cost 
of the producer, which in this in- 
stance is the live stock industry. 

“I propose that the livestock 





| industry take a little interest in 


this situation, as what is sauce 
for the goose is sauce for the 
gander. Let us present at our 


different cattle association meet- 


| ings to be held in the next few 
weeks, 
| Propose to drive our old automo- 
| biles and 
| automobiles and see if we cannot 


resolutions in which we 


to quit buying new 


get along with the old automobiles 
just a little bit better than they 
can without meat. 

“T think their proposition has 
gone far enough, and letting a lot 
of old grandmothers put on a 
nightgown and parade around 
with a ‘meatless’ sign on the back 
of it has cost the live stock in- 
dustry millions of dollars in the 
last 60 days, and I propose to the 
live stock industry some such 
resolution. If we don’t do this 
every time that the live stock in- 
dustry has an inning where there 
is just a little profit, the same 
situation will be pulled off at the 
expense of the live stock in- 
dustry.” 


Jaywalkers Tagged 
CORONA, Calif. — “Jaywalkers” 


here are now to receive traffic 
tickets along with motorists who 
violate traffic laws, as the result of 
a new ordinance which has just gone 
into effect. 
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Sparks ®Y Sinsebaugh 


(Continued from Page 19) 


now vice-president in charge of|was taken over on Friday, the | 


| 13th, in October, 1933, a red letter 
|day if there ever was one—for 
Packard | McCuen, at least. 

This motoring Horatio Alger 
hopes he has biographied an in- 
| spiring tale of the boy who came 
ae ges from the| out of California and climbed the 

acific ast to Detroit and ap-| heights. 

peared before Hunt. The latter, * * * 

impressed by the youngster’s en- “WHY NOT go to California 
sees bar Dien ie the Gracies | again?” suggested the publisher. 
good and soon rose to great | Ovestion i i so Call. 
heights in the esteem of Jesse} ¢onia again?” Which made it 
Vincent, vice-president of Packard| j,animous and so I’m going to 
engineering. During the war he} and soon. Of 


: : ; -,:..| California again, 
directed operations in building course I’ll fly and I'll fly Amer- 
refrigerating machinery for the | 


llowi , |ican, leaving the afternoon of Dec. 
government. Fo —— that, he | 10 and arriving in Los Angeles for 
returned to automobile engineer- | breakfast the next morning, head- 
ing, his first love. He then be- : 


uarterin at the Ambassador. 
came experimental engineer for | 9 s 


; | After about a week there I'll hie 
Rickenbacker. In 1926 ne got the| myself to San Francisco in time 
big call and became a General|¢o> Christmas dinner with the 
Motors man, his first job being! qaughter in Piedmont. And in 
engine designer for Oldsmobile. j eae oa on 
Later he was promoted to chief 
engineer. When I. J. Reuter was 
given the job of running both 
Oldsmobile and Buick, McCuen 
was promoted to technical assist- 
ant to the president, which gave 
his a front row seat when the 
corporation, following the dis- | 
solution of Buick-Olds-Pontiac 
Sales Division, decided it wanted 
an engineer to run the Olds- 
mobile company. And that job | 


Steel Rate Down 
But Leaders See | 
Bottom Reached | 


YOUNGSTOWN, O.—Continued | 
absence of automobile builders 
from the steel market contrib- 
uted to a further fourpoint decline 
in national steel operations this 
week, but there are indications 
that the bottom has about been 
reached, leaders here asserted. 

Indications are appearing in the | 
steel market to support a belief | 
that the bottom practically has | 
been reached and further reces-| 
sion in buying and production will | 
be small. National production is| 
down four points to 35 per cent of | 
capacity despite slight pickup in| 
the Chicago and Pittsburgh dis- | 
tricts. Locally there was no change | 
in operations, which is 42 per cent | 
of capacity. 

Most steel producers find buy-| 
ing this month is at a lower rate 
than in October, but in most cases 
consumers require prompt de-| 
livery indicating immediate need. 

Recent canvass by steel pro-| 
ducers has revealed that in many 
instances consumers are operating 
at rates close to those of last} 
spring, using stocks accumulated 
through midyear, and refraining | 
from further buying until the gen- 
eral situation has cleared. It is 
apparent that consumers have 
more steel in stock than had been 
realized and this is responsible in | 
part for the present dearth of | 
buying. 


engineering of General Motors. 
* * . 

HUNT WROTE that 

always was interested in engineer- 

ing rookies and to drop in some 

time and see him. Five days later 








Thomas J. Hay is Named 


Chicago Nash Dealer 

CHICAGO.— Thomas J. Hay, 
Inc., headed by Thomas J. Hay, 
one of the best known figures in 
the automobile trade, and Tom F. 
Hay, his son, has been appointed 
Michigan Ave. dealer for Nash. 
The appointment is made known 
by H. T. Hollingshead, president 
of Nash Sales, Inc., distributors. 

Hay left the automobile busi- 
ness several years ago to become 
a trailer distributor. In return- 
ing, he retains the distributorship 
of the Silver Dome trailer line, 
which he has handled for the past 
year. Hay is a former president of 
the National Automobile Dealers 
Assn. and Chicago Automobile 
Trade Assn. 


Tax Yield Up 


JACKSON, Miss.—Revenue from 
privilege taxes on trucks above two- 
ton capacity and on buses rose 56 
per cent this year over last, Carl 
Craig, state auditor, reports, 





‘Frisco I'll stop at the Palace. 
This information is given cheer- 
fully so in case there are any 
warrants out for disturbing the 
peace or things of that nature, 
John Law will have no trouble in 
running me to earth. 

+ * + 


AIR-MINDED because of this 
|}contemplated trip, I read with 
linterest the announcement made 
by Col. E. S. Gorrell of the Air 
| Transport Assn. (he used to be 
| president of Stutz, you'll recall) 
(that teginning Jan. 1, life insur- 
ance rates for airline passengers 
will be reduced 50 to 75 per cent, 
bringing them down to the same 
| rates charged for railroad and 
| steamship travel. That means that 
|generally air passengers will be 
|charged five cents for $1,000 of 
insurance for each four hours in 
| the air. 

All of which is pretty good evi- 
dence that the insurance people 
are convinced airplane travel is 
|just as safe as if you go by rail 
or water. Most automobile execu- 
tives are decidedly air-minded 
and this action should win over 
those who have been over-con- 
servative about using the planes. 





Glass is as much a part of the finish of your 
car as the paint itself. That's one reason 
why many motorcar manufacturers use 
Safety PLATE Glass—the last word in 
safety glass—in every window of their cars 


glass 


at no extra cost to you. 

This finer safety glass gives you clearer 
vision and is more beautiful, because it is 
made by laminating together two pieces of 
PLATE glass, ground to eliminate waviness 


FOR GREATER MOTORING COMFORT FROM YOUR NEW CAR AND 


Special to Automotive Daily News 

SAN ANTONIO, Tex.—Average 
value of used cars sold here dur- 
|ing October showed a considerable 
|increase over the September mark, 


tomobile Trade Assn. The increase 
from $264 to $296 was sufficient 
to offset largely the sharp de- 
crease in total sales. 

Sales during the month dropped 
from 1303 units in September to 
1,052 during October, resulting in 
a decrease in unit turnover of 
from 96 per cent in September to 
87 per cent in October. Value 
turnover, however, dropped only 
one point to 85 per cent. 

Stocks on hand at the end of 
October rose considerably both in 
total value and in quantity. At the 
end of the month 1,324 units were 
on hand, against 1,213 at the end 
of September. Total value Oct. 31 
was $421,594, as compared with 





and polished to a mirror-like brilliance. 
Safety PLATE Glass has a lustrous beauty 


and exceptional clarity not found in safety 


used. 
car both inside and out, minimizes eye 
strain and fatigue and adds immeasurably 
to your pride of ownership. 

Before you buy a new car make sure it has 
Safety PLATE Glass—easily identified by 


$368,342 at the end of the previous 
month. Average value of inven- 


in which ordinary window glass is 
.- it enhances the appearance of your 


PLATE GLASS 


A MORE LASTING SATISFACTION IN ITS APPEARANCE, LOOK 
FOR THIS MARK OF HIGHER QUALITY IN ALL ITS WINDOWS, 


according to the San Antonio Au-| 





23 


San Antonio New Sales 


Value Up, Quantity Down 


tory cars as October closed was 
$318, an increase of $14 over Sep- 
tember 30. 

Compared with figures for last 
October, however, sales for the 
month were considerably im- 
proved. Only 942 units, with a 
value of $243,557, and an average 
value of $259, were sold during 
October, 1936. 

During the month eight firms 
junked 64 cars, valued at $1,399, 
against 83 units, valued at $1,802 
junked by 10 firms during Sep- 
tember. 


Stube, Connors Named 


CHICAGO.—W. R. Bellows, gen- 
eral manager of the Packard Motor 
Car Co. of Chicago, announces the 
appointment of C. E. Stube as gen- 
eral sales manager and W. J. Con- 
nors as wholesale manager. Both are 
veterans in the Packard organiza- 
tion, and each appointment is in the 
nature of a promotion. 


the Hallmark of Higher Quality—in every 
window. All cars have Safety PLATE Glase 
in windshields; but many motorcar manu- 
facturers, in their desire to give you the 
utmost in beauty and comfort, use this 
finer glass in every window of their cars as 


well, and at no extra cost to you. 


MANUFACTURERS OF AMERICA 


PUTTS BURCH, PENSSVEVANEA 


Rao aA AE 





The most Jde4abee 


commodity in motoring 


VERY driver—no matter how reckless or careless he is, dreads 
a blowout. He wants all the protection possible from this hazard. 
Bendix has the answer—the Bendix Hydraulic Steering Stabilizer — 
a ‘sales natural’ if ever there was one! Hundreds of Bendix dis- 
tributors, service shops, motor car and truck dealers, are selling this 
proved preventer of accidents and making excellent profits out of it. 


Very easy to install—no drilling—no removing or substituting of 
parts on the vehicle—simply bolted on. Fits practically any car, 
truck or bus, whether with conventional or “knee-action” front sus- 
pension. Requires no after-servicing. Bendix national advertising 
turns the safety-minded drivers your way. Why not cash in on it and 
at the same time do a real job for public safety in your vicinity? 
Write today! 


BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 
401 Bendix Drive South Bend, Indiana 


BANISHES BLOWOUT 
AND ROAD-BUMP 
HAZARDS! 


DOES NOT OVERRULE 
DRIVER’ S CONTROL OF 


STEERING! 


Readily applied to al- 

@ most any chassis—no 
drilling, cutting or re- 
moving of parts—no 
servicing >50. 


“18% 


: Standard size — hace sizes 
for biggest cars, trucks, buses, 
somewhat higher. 


fe ens STEERING 
STABILIZER 
SAT LGUARDS ,.. SITET RING 


- Display Easel, Stocked to Fit — 
Any Line of Cars, or Assorted _ 


This handsome, striking FREE metal ~ 
display easel holds 5 Bendix Hydrau- 

lic Steering Stabilizers, which may be 
had with assorted bracketstofitvaried 
popular cars, or with specific brackets _ 
for the particular line of cars you, s. 
haadle or service. : 


BENDIX HYDRAULIC 
STEERING STABILIZER 





